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FELLOWS’ SYRUP 


ITS FORMULA. 


combines Mineral Foods 
and Synergistic Agents. 


ITS POSOLOGY 


One to two teaspoonfuls 
after meals. 





ITS EFFICACY 


is such that under its in- 
fluence one observes a 
rapid increase of appetite 
and a marked elevation 
of tone. 


FELLOWS MED. MFG. CO., INC. 
26 Christopher St. New York, N. Y. 
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ACUTE SINUSITIS 


may be due to: 


1. Vacuum-inflammatory closure of 
the sinus and subsequent absorp- . 
tion of air. 


2. Pressure of accumulated exu- 
date. 





3. Toxic influence upon nerve 
terminals of pus and other 
inflammatory products. 


SUCCESS in the treat- 
ment of these cases 
depends upon _ the 
establishment of free 
drainage and venti- 
lation. 






Antiphlogistine 
applied over the 
affected region 
will help _ to: 









1. Relieve the pain; 





2. Dissipate the con- 
gestion ; 


3. Establish drainage 
of the diseased sinus. 





Antiphlogistine activates 
lymph circulation and re- 
lieves the swelling and con- 
gestion of the mucosa. 





Write for sample and literature 


THE DENVER CHEMICAL MFG. CO. 
163 Varick Street, New York, U. S. A. 

















December, 1930 


sf? puns 


sat eguards 


in! 














HEY all blamed it on America. 
Yet the French called it the 
Neapolitan disease. The English 
called it the French disease. Today 
we call it the social disease. In view- 
ing the theories about its cause, 
John Astruc, physician to Louis XIV, 
flays some of his contemporaries in 
these words: 


“if it was once admitted, that the 
Venereal Disease could be produc’d 
by invisible living things swimming 
in the Blood, one might with equal 
Reason alledge the same Thing, not 
only of the Plague, as Athanasius 
Kircher, the Jesuit, formerely, and 
John Saguens, a Minim, lately have 
done, but also in the small-pox, 
Hydrophobia, Itch, Tetters, and 
other contagious Diseases, and in- 
deed of all Distempers whatsoever; 
and thus the whole Theory of Medi- 
cine would fall to the Ground, as 
nothing could be said to prove the 
Venereal Disease depending upon 
little living things which might not 
be urged to prove that all other 
Diseases were derived from the like 
little living things though of a dif- 
ferent Species, than which nothing 
can be more absurd.”’ 


Absurd as it may have then seemed, 
Kircher and John Saguens were not 
so very dull. 
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Whenever germicidal action is 
required upon the skin or accessible 
membranes of the human body, 
Zonite may always be prescribed 
with confidence. Zonite is a germi- 
cide of real worth—a stable sodium 
hypochlorite. The value of the active 
ey sodium hypochlorite, has 

en thoroughly demonstrated and 
well established. Zonite presents 
this agent in a standardized solution. 


Zonite is mildly alkaline, hyper- 
tonic, non-irritating and non-toxic. 
It is rich in chlorine content and 
keeps its strength indefinitely. It is 
non-hemolytic, non-coagulating. Yet 
it is penetrating, and active even in 
the presence of organic matter. 
Zonite is Seateniest and always 
ready to use, requiring no prepara- 
tion. Moreover it is valuable over a 
broad field, meeting effectively every 
indication for its use. 


Professional endorsement follows 
after a practical trial and, according- 
ly, a bottle will be sent on request. 
This will be accompanied by litera- 
ture which shows you that no us 
warranted claims for efficacy of 
therapeutic value are made for this 
antiseptic. Write: Zonite Products 
Corporation, Chrysler Building, New 
York, N. Y. 
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You Can't GET More 
Armored 8B-D Manometer 
<3 In our opinion no mercurial sphyg- 
x momanometer offers you more de- 
pendable accuracy or longer service 
aa at any price. Be sure to look for 
“B-D” on the instrument. 
2 Wall Style—$25.00. Desk Style— 
. . $30.00. Pocket Style—$22.00. All 
“be metal parts chromium plated. 
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sents tive. It is equipped with an unbreak- 
rion. able diaphragm and so designed as to 
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In Pneumonia 
Start treatment early 


In the 


Optochin Base 


treatment of pneumonia every hour 
lost in beginning treatment is to the 
disadvantage of the patient. Valu- 
able time may often be saved if the 
physician will carry a small vial of 
Optochin Base (powder or tablets) 
in his bag and thus be prepared to 


begin treatment immediately upon An 

diagnosis. ide 

Literature on request pleas 

Syno 

bott] 

MERCK & CO.inc. ff 
Rahway, N. J. 
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| Antiseptic—quick lather— 
ideal soap for a doctor 


OU have no time to fuss with an ordinary soap. You need 


one that gives a generous lather immediately, one that is 
pleasant to use, one that is effectively antiseptic. We recommend 
Synol, the best known professional soap. Sold in 4-oz. and 10-oz. 
bottles. Allow us to send you a trial bottle. 


‘ee ee ewoevr wre ww ewrwnmewmeewnerewnerenerermrer— oT oT eeewewreeeeene ee & 


Jounson & Jonnson, New Brunswick, N. J. 
I should like to try a bottle of Synol Soap. 
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THANTIS LOZENGES 


ANTISEPTIC and ANESTHETIC 
to the 
Mucous Membranes of the Throat and Mouth 


These lozenges contain 4 grain Merodicein and 
1 grain Saligenin. The former is a powerful bac- 
tericidal and bacteriostatic agent and provides suf- 
ficient stain to fix the germicide in the tissues and 
obtain the benefit of penetration and prolonged action 
only furnished by the dyes. Its toxicity is so low as to 
permit the ingestion of large amounts with impunity. 
Saligenin has long been considered the most effective 
for topical use of the phenol anesthetics and when 
applied to mucous surfaces it produces a definite and 
prompt anesthesia. Its low toxicity allows its free use 
in the mouth. 





When the lozenge is dissolved in the mouth, the 
mucous membranes of the posterior oral cavity and 
throat are bathed with a very efficient antiseptic and 
anesthetic solution. They have been proved decided- 
ly beneficial after tonsillectomies and for the relief 
of a variety of irritated and infected throat conditions. 





Write for literature and trial package 


Hynson, Westcott & Dunning, Inc. 


Baltimore, Maryland 
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Cuba’s Health Trusts 


By Harold S. Stevens 
Managing Editor, Medical Economics 


EALTH insurance, side by 
side with state medicine, 
industrial medicine, and 

corporate medicine, is a develop- 
ment of keen concern to the 
American physician, in behalf 
both of his patient’s welfare and 
of his own prestige. 

Were it not for this fact, the 
amazing system of health insur- 
ance represented by the Cuban 
centros, or medical clubs, would 
probably be of no more than 
casual interest to the readers of 
MEDICAL ECONOMICS. 

As it is, the system is decided- 
ly worth studying—from two 
angles, that of the patient who 
looks to the centro for protection 
against illness, and that of the 
medical profession upon whose 
domain the centro boldly enters. 

The centros are not experi- 
ments; yet it is difficult for the 
American mind to think of them 
otherwise than as experimental. 
There is, in American life, no 
exact parallel to this institution 
which plays so important a part 
in Cuban life—which is neither 
lodge, nor labor union, nor in- 
surance company, yet combines 


some of the functions of all three. 
The average American has no 
previous concept upon which to 
rationalize such an _ institution. 
As with the man who sees for 
the first time an airplane in 
flight, the thing shouldn’t, ac- 
cording to all previous concepts 
work—and yet it does work! 

In this country there are fra- 
ternal orders that provide for 
members free medical service and 
other benefits. They may be com- 
pared to the Cuban centros in 
about the same degree that a 
New England northeaster may 
be compared to a Caribbean 
hurricane—which is to say that 
there is no comparison. 

There is plenty of health in- 
surance available in this coun- 
try, but the executive of any 
company writing it will tell you 
that health insurance is one of 
the most difficult of all kinds to 
sell. A man who will not think 
twice before buying protection 
for his automobile against col- 
lision, fire, theft, public liability, 
tornado and flood, will close his 
fountain pen with a vicious snap 
whenever anyone mentions insur- 
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ance against doctor’s bills. Yet 
thousands upon thousands of 
Cuban citizens would gladly dis- 
pense with every luxury, and 
some necessities, before giving up 
their centro membership. 

Why? Here again is a phe- 
nomenon difficult for the Ameri- 
can mind to understand. 

Before going any further let 
us get a clear idea of just what 
the centro is, what it does. 

The centro is nothing more nor 
less than a health association— 
(the Cuban physician prefers to 
call it a health trust, for reasons 
which will be later obvious)— 
surrounded by a sugar-coat of 


Centro Asturiano’s magnificent social edifice 
on the Prado, Havana. (More illustrations in the 
first rotogravure section—pages 34-35.) 
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social activity, fraternal spirit, 
and educational privileges. It js 
this sugar-coat, coupled with , 
superior brand of showmanship 
expressed in elaborately set-up 
clinic buildings, hospitals, parks, 
social halls, and other trappings, 
which constitute the secret of 
the centro’s popularity among the 
people of Cuba. 

The actual number of centro; 
is a matter of doubt. New ones 
are continually coming into exis. 
tence; in fact, the line between 
an association existent on paper 
and existent in reality is some- 
what vague. Probably there are 
between twenty and thirty, of 
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Administration 
building of 
the Centro 
Asturiano’s 


health ‘section 


(Photos by 
courtesy of the 
Havana Post 
News Bureau). 


which these are the largest: 
Centro Asturiano, membership 


60,000 

Centro Dependientes, member- 
ship 45,000 

Centro Gallego, membership 
40,000 

Centro Canaria, membership 
10,000 

Centro Castellano, membership 
5,000 

Centro Balear, membership 
3,000 


(The first four are for men 
only; the last two admit both 
men and women members.) 

These, plus the outer circle of 
small clubs, form a total member- 
ship of approximately 200,000 
Cuban citizens—the very cream 
of the republic’s population, from 
an economic and social point of 
view. 

Here, in general, are the bene- 
fits afforded the member: 

1. To be treated free in the 
association’s own clinic for any 
disease whatsoever, provided only 
that the disease appears not less 
than one month after being regis- 
tered as a member. This condi- 
tion, however, is waived if the 














member suffers from a disease of 
an acute character, or from an 
accidental injury. 

2. To consult, free of charge, 
any of the physicians employed 
by the association, for any cause, 
including periodic health exami- 
nation, if the member seeks it. 

8. To obtain free medicines 
from the association’s dispen- 
sary, on the prescription of a 
centro physician. 

4. In the case of a disease re- 
quiring treatment abroad, or in 
another part of the republic, to 
be given free transportation (pro- 
vided the member has been with 
the association more than five 
years) on the advice of an as- 
sociation physician. 

5. To receive during such ab- 
sence a weekly indemnity based 
on his former salary, and limit- 
ed to a period of twelve months. 

6. If a member dies while un- 
der treatment in the association’s 
clinic, to be given free burial. 

To attend classes in any 
course offered at the association’s 
education center—(similar to Y. 
M. C. A. courses). 

8. To be given free registry 





in the association’s employment 
bureau. 

9. To have free use of the 
association’s gymnasium, with 
the privilege of participating in 
games; and the free access to the 
association’s social hall, library, 
reading room and other accoutre- 
ments of a club-like nature. 

The part in italics is the sugar- 
coating. It appeals strongly, to 
the Cuban’s gregarious nature, 
his love of club life. 

As for the member’s qualifi- 
cations, he must be 18 years old, 
a moral person of good habits, 
free of disease at the time of 
joining, or of handicaps that 
would render him especially sus- 


Don’t fail to fill in 
that little question- 
naire reply card 


between pages 44 
and 45, for MEDICAL 
Economics’ Second 
Survey of the Physi- 
cian’s Income. 


ceptible to disease. Ordinarily, 
he is not given a physical exami- 
nation, but is merely required to 
state his physical condition on 
the application blank. 

In addition to the specified per- 
sonal privileges, every member is 
the general beneficiary of the as- 
sociation’s welfare activities, 
wide in scope, including such ef- 
forts as improvements in legisla- 
tion, improvements in working 
conditions, and general better- 
ment. In this respect the centro 
is suggestive of the American 
labor union. 

The larger of the centros are 
marvels of organization, being 
staffed and managed along mod- 
ern efficient lines, and no Ameri- 
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can department store is more 
solicitous of the good will of its 
patrons than are the centrog of 
the member’s good will. 

To quote from the statement 
of objects in the prospectus of 
the “Asociacion de Dependientes 
del Comercio de la Habana”; 

“This association was found- 
ed by Spanish commercial em. 

loyees, with the object of 

mevolence, education, and 

recreation. It tries to develop 
among its members the prin. 
ciples of union and fellowship, 
The work of the association 
is done by means of several 
sections—section of health and 
benevolence, section of educa- 
tion and arts, social section, 
section for general welfare 
and immigration, and section 
for sports. 

“The good member must 
write to the president every 
time he has a complaint on 
the sanitary service depart- 
ment, or the education depart- 
ment, the library department, 
or the sports department, or 
the immigration department 
and in general on anything 
which may displease him. The 
corresponding department and 
the board of directors will en- 
deavor at any moment to im- 
prove the existing service and 
create all those that are 
needed as soon as possible.” 
A patient who becomes dis- 

satisfied with the service of the 
organization to which he belongs, 
is of course at liberty to with- 
draw and become a member of 
another association—and it is 
likewise his privilege to consult 
a physician outside of his as- 
sociation’s clinic at his own ex- 
pense. In the clinic he is allowed 
his choice between any of the 
men on the clinic’s staff. 
* * * 

I said earlier in this article 
that the American mind finds it 
difficult to think of the Cuban 
centro otherwise than as an “ex- 
periment.” Yet the idea is the 
opposite of experimental, as 4 

(Turn to Page 123) 











It's an _odd oe about medigine! 






















——WoULD HAVE. THE ree 3 STACGERS 
ing IF YOU RETURNED THE COMPLIMENT ! Th 


and ME 


=a ie et 
a | | 
and | | 

> 








TIME ‘iS 
MONEN. 




















ox. | ParAart —_ shee i 


HUNTER“, 





For a copy of this cartoon on cardboard 
write to Medical Economics, Rutherford, N. J. 











The first part of this story appeared in MEDICAL 
Economics for December, 1929. The author—“a 
general practitioner who left the Northwest to 
specialize in Southern California”—told of the de- 
cision (a decision in which the author’s wife held 
an important share) to re-direct his medical career. 

These were the steps in the undertaking: selling 
a country practice of twenty-two years’ standing; 
crossing the continent for several months of post- 
graduate study; finding a new practice, and “men- 
tal contentment” in Southern California. 

That was one year ago. Here is the rest of the 
story— 
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One Year Later 


Sequel to “The Vitamins 





of Mental Contentment” 


ITH apology to the en- 
tertaining writer of 
“Leaves from the Diary 


of a Physician’s Wife,” I will 
copy, for the purpose of con- 
ciseness, from a few of the pages 
in wd own diary written last 





sprin, 
March 29, 1930. Arrival in 

» a complete medical 
stranger. 


April 1. Looking up ‘a class- 
mate, not seen in twenty years. 
His advice may help 

April 3. Pouuating letters of 
introduction to some _ pediatri- 
cians in———————._ The advice 
of one indicates that Long Beach 
may be a good location for a 
pediatrician (my new specialty). 

April 6. Long Beach may be 
a good location but does not suit 
us as a permanent place to live. 

* * * 

Up to April 25, my diary re- 
corded a surprising variety of 
ideas. Some consideration was 
given to part time health work 
with this county’s outstanding 
health department (an organiza- 
tion that deserves far more de- 
tailed praise than I can give it 
here). There was some idea of 
seeking an association with a 
pediatrician in this section; some 
inquiries as to office locations— 
all of it giving rise to a mental 
turmoil expressed thus in my 
diary: 

April 25. This day, as others, 
finds my head swimming, wonder- 
ing, thinking, considering from 
many angles. 

April 26. The office of Dr. 
—————- at Long Beach is 
such a pleasant one, so unique, 
and just what I should like, but 
it would take a lot of money. 
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And would I ever develop the 
practice for it? 

May 7. Called on Dr.— — 
about an opportunity in the di- 
vision of Health and Corrective 
Physical Education in the city 
of———_————. This school work 
is of ten months’ duration each 
year. Time is my own after each 
school day and on holidays, and 
practically every Saturday. This 
work is worth considering, for 
it would yield excellent experience 
and involves no office overhead. 

* * * 


The interval between May 7 
and the beginning of my school 
duties, September 10, was re- 
quired to prepare myself for 
examinations for the post of phy- 
Sician-inspector in the depart- 
ment mentioned above. Of this 
interval, however, six weeks 
were devoted to another new ven- 
ture, that of serving as locum 
tenens for a physician in a small 
town sixty miles out. 

This proved an enjoyable and 
profitable experience, for feeling 
sure of the school position my 
mind was free of worry, and 
there was plenty of opportunity 
for me to do the sort of work I 
had been used to in my small 
home town. There was an eager- 
ness on my part to do for a 
colleague what I should have 
wanted him to do for me in a 
like position. 

When I finally did receive my 
school appointment I learned 
that the favorable comment of 
a druggist whom I met in this 
town had borne much weight in 
my appointment. 

‘To go back to the Diary, writ- 
ten during this period: 
(Turn to Page 95) 















Modern Ottice 


By Benjamin Handelsman, M. D. 
Brooklyn, N. Y. 


HEN I decided to decor- 
ate the new office into 
which I was about to 
ve, in the modernistic style, 
main problems had to be 
where, and how. The first 
hlem, location, was solved by 
ting an old building in a 
Biter neighborhood—old so that 
anges and improvements could 
Hmore readily made. 
Phe second problem was settled 
ploying an excellent interi- 
Pdecorator, a man whose spe- 
aity is modernistic art, Mr. 
Peter de Rodyenko of Manhasset, 
ag Island. Fortunately Mr. 


antiquated building—and set 
i) work with his sketches to put 
io effect what I believe may be 
first completely modernistic 
ice in the country. 
The purpose of the artistic 
torations was to give a definite 


psychic effect in both the recep- 
tion room and consultation room. 
The lines of modernistic art, 
simple in severity and severe in 
simplicity, have been carefully 
developed along that plan. 

For the reception room, the 
effect obtained is one of soothing 
quietude, with its color tones of 
silver and blue, and the even 
roundness of the circles-within- 
the-circles on the wall. As one 
enters the waiting room, he is 
immediately impressed with the 
harmonious color scheme—from 
the tall dignified draperies that 
start with dark blue at the floor 
and gradually blend into a silver 
blue at the top—to the square 
pool of silver gray carpet in the 
center bordered all around by @ 
two-tone blue band. Even the 
cushions on the built-in seats are 
covered with tapestry of a blue 
curvilinear design. 

(Turn the Page) 
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Radiating lines of blue pierce 
the silver walls like the rays of 
a setting sun and this effect is 
further symbolized by the blazing 
valances above the front drapes. 
In the center of the room is a 
fireplace made up of black bake- 
lite that lends a dignity all its 
own to the room. Within the 
fireplace is a specially designed 
sand-blasted modernistic flame 
brought in relief by a lambent 
fluid light. Immediately in front, 
like guards on duty, two stately 
silver torchieres flank the fire- 
place on each side. 

The modern bookcase with its 
circular tangent shelvings and 
silver blue lines again emphasize 
the curvilinear scheme of the 
decorations. Four modernistic 
lamps with bulbs dipped in blue 
stain, reflect a hazy soft light— 
while in the center of the room 
a double-decker circular light sets 
off their linear effect with its 
rounded illumination. 


A modernistic pedestal with a 
modernistic artificial flame is 
placed between the tall anterior 
draperies. Silk draperies dyed 
dark blue at the bottom and 
gradually fading into pale silver 
blue are suspended from a silver 
bar in front of the French panels 
separating the consultation and 
waiting rooms—and their beauty 
is further enhanced when the 
light of the consultation room 
shines through them and gives 
them a soft steadying effect. 

On entering the consultation 
room, one is immediately struck 
by the contrast in the color 
scheme. Here everything is done 
in six-tone brown—one purpose 
of this being to create a feeling 
of warmth, friendliness. All the 
walls are decorated in brown, 
ranging from the dark brown at 
the floor to a golden brown at 
the ceiling. The lines here are 
all in sunburst effect, from the 
valance above the window and 
the light brown colored drapery 
to the sunburst lines in the black 
fireplace panel—and the doors of 
the modernistic bookcase along- 
side the desk. 
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A simple modernistic ]j 
throws a peculiar sunflower da 
sign on the ceiling, which har. 
monizes readily with the spe 
cially designed sunflower g 
leading into the examining room, 
The space between the grille ap 
the ceiling is taken up by 
translucent golden black drape. 
with golden side facing the cox 
sultation room. The carpet, 
is in three-tone brown with: 
straight even borders all around, ” 
My office desk is at the further 
end of the room. ¥ 

Nothing up to this point hag! 
given the patient any inkling 
that he is in a doctor’s office 
(Many patients volunteer com. 
ments on the soothing effect of 
the main waiting room.) In the 
consultation room, there is no ex 
posure of any surgical steel. Not’ 
until the patient gets into the 
examining room is there any sign 
of instruments. 


The consultation room leads in- E 
to an examining room, containing th 
examining table, sterilizer, in- b 
strument cabinet, sink—and di- t) 


rectly after, into a treatment 
room containing treatment table, 
Alpine sun lamp, diathermy, ete. 

The happy selection of colors 
creates a definite psychic effect— 
soothing quiet in the blue colors 
of the reception room plus an 
underlying dignity by the silver. 
No jarring lines confront the pa- 
tient’s vision, and the smoothness 
of the circles rounds out the feel- 
ing of tranquillity. The con- 
trasting warmth of the brown- 
to-red effect of the consultation 
room creates a feeling of the 
confessional. It is surprising | 
how the patients definitely react” 
and even voluntarily mention i 
to me! 5 

There can be no question that 
modernistic art is beautiful. 
me it is surprising that the medi- 
cal profession has not adopted 
for offices more readily. 

MEDICAL ECONOMICS is to be We 
thanked for attempting to stimu- i” 
late more progressive ideas to 
replace the average drab, still 
and formal medical offices. 









































The top photograph shows a corner of Dr. 
Handelsman’s reception room, and the entrance to 
the consultation room, part of which is shown 


below. These illustrations give no conception of 
the striking color effects in this office. 














The Doctor 


By Merryle Stanley Rukeyser 


SOUND, financial life 

program for the investor 

is one that will stand up 
in all phases of the business cy- 
cle—and which will remain in- 
tact despite the ravages of re- 
current financial storms. Major 
depressions, such as we have just 
been passing through, though 
causing widespread losses and 
great damage to individual for- 
tunes, also create extraordinary 
buying opportunities. 

With a surfeit of bargains, the 
investor is bewildered, knowing 
not where to turn. Toward the 
end of major depressions, the 
time is propitious for enlarging 
the ratio of junior securities—es- 
pecially common stocks and con- 
vertible bonds. 

When the time is ripe for mak- 
ing long term cash purchases of 
stocks for long term investment 
holding—and that time cannot be 
far off—the investor needs to 
formulate a policy. Shall he take 
advantage of the disturbed con- 
dition to buy blue chip, premier 
stocks which, in more rosy times, 
sell at a great premium; or 
should he acquire ultra-deflated 
stocks of the industries which 
have suffered most, such as rub- 
ber, sugar, textiles, coal, and oil; 
or, on the other hand, should he 
concentrate upon pioneering in- 
dustries of the newer character, 
which may be the leaders of the 
next decade—industries such as 
the chemicals, natural gas, air- 
plane, and stocks of companies 
flirting with new ideas, such as 
television and auick freezing? 

In declining this issue the in- 
dividual must consider his own 
svecial requirements and needs. 
If he is a youth in his twenties, 
interested primarily in building 


up an estate for the future, per. 
haps he can afford to experiment 
with the most promising of the 
newer industrials. On the other 
hand, if he is in his fifties and 
nearing the retirement perio 
when he will expect to live o 
the income from his investments, 
he will be more prudent to con. 
fine his investments to proven 
enterprises which have demon. 
strated their capacity to pay divi- 
dends uninterruptedly, even in 
periods of great stress and strain. 

In general, in times like the 
present, it is highly speculative 
to place capital in any shares 
except those of outstanding com- 
panies which have proved leaders 
in relatively staple fields of en- 


“The rails, 
as a group, 
have been 
laggards 
with respect 
to progress, 
deficient in 


daring...” 


(Photo by 
Ewing Galloway) 
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deavor. The risks of other se- 
curities are perhaps too great 
for the investor who is interested 
mainly in security of principal 
and assured regularity of income. 
Perhaps the issue can be more 
clearly drawn by stating it this 
way. The buyer of any common 
stock at this time is really betting 
on the theory that over the long 
pull economic conditions will 
grow better, instead of worse. In 
the light of the history of the 
country, such an expectation is a 
reasonable one, and it would not 
be imprudent for the balanced 
investor to put a slightly larger 
portion of his total investment 
funds into common stocks on this 
assumption. Nevertheless, the 
risk that prosperity will return 
is a real one, at least from a 
short term viewpoint, and the in- 
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vestor should know what he is 
undertaking. 

If he confines his stock invest- 
ments to companies dominant in 
their field—essential industries 
of a permanent character, with a 
fine history and a strong asset 
position, he will be minimizin 
risks. Such corporations wil 
endure even if the depression 
proves more prolonged than busi- 
ness leaders and economists now 
predict. 

On the other hand, when the 
investor turns to stocks of 
weaker companies which may be 
more deflated and cheaper in 
terms of past earnings and assets 
than the leaders, he is assuming 
an additional hazard of great im- 
portance. He is betting not only 
that economic conditions  ulti- 
(Turn to Page 73) 








harmacy Deserves 


“I am of the opinion that never before in the 
history of medicine and pharmacy in the United 
States has there been better conditions for close 
co-operation than there is today. Both medicine 
and pharmacy are rapidly advancing, both are 
fundamentally sound and each deserves the con- 
fidence of the other. In fact, a close co-operation 
of the two professions will be mutually beneficial 
and will contribute to the public health of the 
nation...” 

















HE subject of this paper is 

not what I would choose to 

discuss, because I believe 
that it needs no discussion. How- 
ever, it has been suggested that 
medicine is losing confidence in 
the “average” drug-store and I 
have been: asked as to whether 
pharmacy in general and the 
average druggist in particular 
deserve the continued confidence 
of medicine and why this confi- 
dence is deserved. 

Modern trends in business and 
in professions must be considered 
in the discussion of any question 
that pertains to pharmacy, for 
the reason that the average drug- 
store is both commercial and pro- 
fessional and must of necessity 
continue to be so in small towns 
and in “neighborhood” localities. 
In large cities where many phy- 
sicians are located close together, 
the professional type of pharma- 
cy can flourish, but I will have 
more to say about this later. 

Time was when a merchant 
arranged his wares, opened his 
store and sat down to wait for 
customers.’ Such tactics today 
spell failure and no one has re- 
spect for failures. Today the suc- 
cessful merchant must advertise, 
i his wares, display them to 

st advantage and use every 
legitimate means of calling the 
attention of the public to them. 
Commercial pharmacy is no ex- 
ception to this rule. I surmise 
that one count which medicine 
has against pharmacy is the busi- 
ness methods that pharmacy uses. 
Yet the pharmacist could not suc- 
ceed without using these methods 
and, as observed above, no one 
respects a failure. 

It is true that some pharma- 
cists carry this to extremes and 
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Your Confidence 


By C. B. Jordan 


Dean, School of Pharmacy, Purdue University 





display everything from mouse | 
traps to automobile tires. This 
practice is not to be commended. 
In fact, at nearly every meeting 
of the American Pharmaceutical 
Association someone criticizes 
this extreme commercialism as 
uncalled-for and detrimental, and 
a majority of pharmacists are 
opposed to it. The average pate 
store does not carry commercial- 
ism to this extreme and therefore 
is not to be criticized. 

Most pharmacists would wel- 
come the opportunity to confine 
all their efforts to the profes- 
sional aspect of the calling if 
this would give them a compe- 
tence. Every community has 
many more drug-stores than are 
necessary to supply the profes- 
sionai needs and therefore the 
pharmacist is compelled to turn 
to the commercial side to keep 
the wolf from the door. 

I hear you ask, “Why have 
more drug-stores than are need- 
ed to supply the medicinal needs 
of the community?” The answer 
is that the public, including the 
physician, demands them. The 
corner drug-store has become a 
fixture in our economic distribu- 
tion and the public would soon 
object if this convenience, includ- 
ing the numerous articles carried 
and the long hours that they 
serve, were taken away. If you 
are in doubt on this point, spend 
a day in one of these corner drug- 
stores and note the service that 
it renders the community. 

I am not including in the “aver- 
age” drug-store, the commercial 
emporiums that fill the down- 
town districts of our large cities 
and operate under the name of 
drug-store, and sell, as some put 

(Turn to Page 107) 









A New Set of 


An Editorial . . . 


is a questionnaire asking the readers of MEDICAL 

ECONOMICS for data on their 1929 incomes. There 
are six questions, all but two of which can be answered 
without reference to any records. The other two, though 
necessitating a brief glance into the ledger, are not difficult 
to answer—and the value of the picture that will be afford- 
ed by their compilation is beyond exaggeration! 


Income surveys (this is the second one conducted by 
MEDICAL ECONOMICS) are of inestimable value to a profes- 
sion, not in the sense that they set up a gauge by which to 
measure success, but because they form an important part 
of the economic literature of the age. In fact, accurate 
knowledge of the average yearly net income in a profession 
may be considered the keystone around which the economics 
of that profession are built. 


Discussions of medical fees, discussions of the relative 
status of medicine with the other professions, discussions 
of medicine as a career, of the opportunity for financial se- 
curity it offers the young man—these are but a few of the 
bricks in the economic arch. 


Not that I mean to imply that figures showing average 
income are of interest only to beetle-browed academicians 
whose chief thrill in life is turning decimals into curves. 
On the contrary, such facts make their appeal to the physi- 
cian, the individual, the human being, the breadwinner. To 
him an income survey carries its greatest meaning, for it at 
least puts the inevitable self-comparison on an orderly and 
accurate basis. Each of us is prone to make self-compari- 
sons, and a comparison with an average is far more rational 
than comparison with one’s neighbor. 


So much for the purpose of this income survey. 
As for the method, that is simplicity itself. 


The little reply card, with its six questions, is enclosed 
with every copy of MEDICAL ECONOMICS this month, which 


A LITTLE later on in this issue—pages 44 and 45— 
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Income Figures 


by K Sheudan O akKtr 


means that it will go into the offices of more than 120,000 
physicians. If you, doctor reader, will spend the small 
amount of time and effort necessary to answer the six 
questions—and mail the card back promptly—a good pro- 
portion of this 120,000 will be represented in the returns. 


Compilation will cover a period of about two months; 
and then the results—briefed, charted, graphed, per cent-ed, 
and otherwise digested for your consideration, will appear 
in these pages. 


& 


Here are a few of the questions you can help answer: 


Has the average yearly net income of the American 
physician increased or decreased since MEDICAL ECONOMICS’ 
first survey was made two years ago? 


What is the average expense of practice and what per 
cent is allotted to each item? 


What are the comparative incomes of general practi- 
tioners and specialists throughout the country? 


How do the various sections of the United States com- 
pare as to the income afforded physicians? 


How do physicians’ incomes vary as between different 
types of clientele? 


Satisfactory answers depend exactly as much upon 
your share of the data as upon that of any other individual 
in the medical profession. Have no fear about being iden- 
tified with the information you furnish; the reply card does 
not need to be signed, and it is impossible to identify you 
with it in any way. 


So—while the subject is fresh in your mind—turn to 
pages 44 and 45 and reach for your fountain pen. 
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Illustration used by courtesy 
of the National Better 
Business Bureau. 


REGULAR 


ITH the gambling in- 

instinct, active or dor- 

mant, in each of us, and 

with the lure of getting some- 

thing for nothing always beckon- 

ing, the art of underpricing (or 

appearing to do so) will always 

be an element to reckon with in 
the merchandising field. 

I speak of it as an art, because 

it has really been developed until 

it can be so considered, and the 





The Ballyhoo Triplets: 
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various and devious methods that 
are employed to make the buy- 
ing public think that they are 
getting more than they are pay- 
ing for, is something to be ad- 
mired as well as damned! 

It is folly for one to say that 
he never is tempted to the point 
of buying any of these so-called 
bargains. Each of us has bought, 
not only once but many times, 
articles in which the lure of pat- 




















tern, color, finish, or size, coupled 
with a carefully worded dis- 
course on price, have tempted us 
to try to get a dollar’s worth of 
merchandise for forty-nine cents. 

These efforts are almost uni- 
versally the same in the end; 
we get just what we pay for. 
A careful analysis of purchases 
over any given period of time 
will yield the same result, that 
it is folly to try to beat the other 
fellow’s game. What we get is 
in direct ratio to what we pay, 
and a method of beating this com- 
parative valuation is still in the 
future and probably always will 


be. 

With the possible exception of 
liquidation sales, take an inven- 
tory of your past purchases in 
any or all lines and try to identi- 
fy a bargain-priced purchase 
with which you were entirely 
satisfied, or in which you felt 
any pride. 

If you are absolutely honest 
with yourself, you won’t be able 
to find a single instance where 
you have benefited, but still we 
keep on trying, thereby encour- 
aging more elaborate and _  in- 
genious methods of enticing the 
buying public to patronize these 
vendors of “money saving” mer- 
chandise. 


Price-Quality-Service 


By a Surgical Instrument Dealer 





Personally, I have been trying 
for the past ten years to get a 
two-dollar-and-a-half necktie for 
eighty-nine cents, and I know 
that the money I have spent in 
this effort alone would have been 
sufficient to get enough good ties 
to last me until people quit buy- 


ing. 

All of which brings us back to 
the much discussed question: 
“What is gambling and what is 
speculation, and what is the dif- 
ference”? 

We cannot eliminate the fact 
that the answer is the same: 
“Taking a chance.” 

Without going into the legal 
phase of the question, it would 
seem that the only difference is 
that in gambling one loses im- 
mediately, and in speculation the 
process is somewhat delayed. 
Various elements must be taken 
into consideration in arriving at 
a decision with reference to prices 
quoted on any line of merchandise. 
But it is a safe assumption that 
the man offering flattering prices 
on any line of standard items, 
is using a deck with five aces and 
if you play his game long enough 
you are due for a fall. 

Experience only can determine 
the degree of quality of the ma- 

(Turn to Page 115) 


“The reputation of the firm making or selling 


an item ...and the available records of past pere 


formance, should be the yard stick by which the 


customer measures his buying, if he is interested 


in getting his dollar value.” 












Everybody’s 


“We have greater available wealth to work 
with than any people ever had before. 


Labor is 


plentiful, production facilities are at hand and 
extravagance has been abolished. We have every- 
thing needed to make us a happy and busy nation.” 


REED and fear are the 

two worst business coun- 

sellors. Greed was the 
chief force shaping our actions 
last year and the year before. 
Prices were boosted beyond rea- 
son, and this caused manage- 
ments to attempt to carry out 
unsound programs of expansion 
in order to justify the inflated 
values. Today we are under the 
influence of fear. Sentiment has 
been substituted for analysis and 
“nerves” for nerve. 


Precedent and the lessons of 
experience have lost value. Vi- 
sion, hope and imagination have 
largely disappeared. Yesterday 
people declared it was only the 
future that counts. Now they say 
that the present moment is all 
that matters. Some even believe 
it would be a good thing if ca- 
lamity befell our supplies of basic 
materials, so that prices might 
be bettered. 

People buy 80 per cent of their 
purchases irrespective of how 
they feel. Business continues at 
the low point because widespread 
pessimism is perpetuating a 
buyer’s ‘strike, thereby reducing 
materially the remaining 20 per 
cent of purchases, which really 
determine whether business is 
good or bad. 

Depression in the United States 
has gone a long way when copper 
is ten cents, cotton the same, raw 
sugar a cent a pound, wheat a 
half of the price of a few months 
ago, commercial failures 2000 a 
month, and the stock market so 





weak that the shrinkage in values 
totals more than five million dol- 
lars in four weeks. 


Prosperity, as usual, will re. 
turn again. Commodities will 
not continue for long to sell be- 
low the cost of production. Large 
fortunes have always accrued to 
people who have had the courage 
to back their faith in the future 
of the United States during criti- 
cal periods of readjustment. 


The present is a bad time to 
get panic-stricken. The current 
situation is not new. The world 
is in the grasp of the same old 
forces that for generations have 
brought it conflict and catastro- 
phe. There are the same lusts 
for wealth and power, the same 
desires for higher standards of 
living, the.same reaching out by 
nations for more materials and 
more markets, and the same op- 
position by individualistic na- 
tional interests to the common 
interests of all mankind. 

Today’s conditions bear the 
mark of the end of a severe de- 
pression. Public buying of all but 
life’s necessities is practically 
nil, interest rates are easy, in- 
ventories and loans are _ liqui- 
dated, earnings are poor, failures 
have reached a large total, divi- 
dend reductions are general, and 
tips and rumors are all on the 
unfavorable side. 

Investors who purchased se- 
curities for a long-pull have be- 
come discouraged and are selling 
out at a frightful loss. They ex- 
pect to buy them back later at 
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lower prices. It is always this 
way when stocks and commodi- 
ties reach bottom. If the public 
could only be taught to buy at 
the darkest moment and sell 
when the skies are clear, the 
speculative pools in Wall Street 


By Floyd W. 


Parsons 


would not be able to cover their 
short sales and could not accumu- 
late additional stock for the next 
major bull market. 
It is in times like these that 
we need to calmly consider the 
(Turn to Page 69) 


Photo by Ewing Galloway 














F “the proof of the pudding 
I is in the eating”, then the 

pudding which the Physi- 
cians Holding Company of 
Oklahoma City mixed two years 
ago and took out of the oven in 
the form of a completed medical 
building in September, 1928, 
must have been of good flavor; 
for they have added to the orig- 
inal since June, 1929, not one 


additional layer but three, doubl- 
ing the size and capacity of the 
Osler Building, the first of its 
kind in the residential portion of 
the city. 


The Tailor-Made 


The Osler Building, whose fiye 
stock-holders were all physicians, 
was originally three stories, 
having ninety rooms ten 
twelve feet with an additional 
storage basement. Of yellow 
brick, Spanish architecture, it 
was a beautiful and attractive 
structure and was considered of 
ample size to meet the need for 
a medical arts building in the 
residence portion of the fast 
growing capital of Oklahoma. 

Before the first year was more 
than half done, the Physicians 
Holding Company realized that 










This is the 
picture that 
appeared in 
August, 1929, 
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their “tailor made building”, was 
insufficient to meet the demand 
for floor space. After due 
consideration, plans were made 
and specifications drawn for 
three additional stories, so that 
the Osler Building on December 
1st, 1929, sixteen months after 
its iormal opening, numbered 
one hundred and eighty ten-by 
twelve-rooms. 

The first structure cost, count- 
ing the grounds, building and 
general equipment, $117,000. The 
additional expense of the three 
added stories is around $85,000. 

The Physicians Holding Com- 
pany still consists of only the 
five original stock-holders, but 


Building Grows 


By Blanche Cason Naylor 





with the extension of the pro- 
ject the building was re-financed 
in the form of 6% bonds, all of 
which have been sold and all of 
which but a very small portion 
were purchased by the stock- 
holders themselves. 

There has been no change in 
the administration of the build- 
ing except that a _ professional 
manager has been secured to 
look after the rentals and main- 
tenance instead of having these 
handled by the secretary and 
treasurer of the board of direc- 
tors as formerly. A _ resident 
building superintendent cares for 
the equipment and upkeep. 

(Turn the Page) 


...And here is the way the Osler Building looks today, with 


three stories added, doubling the space. 
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The same policy was pursued 
of having prospective tenants 
plan their own floor space accord- 
ing to individual needs. The 
result is that forty contented 
physicians and four satisfied 
dentists now have their names 
on the directory in the lobby of 
the Osler Building. In this 
beautiful lobby with its tiled 
floors, picturesque arched door- 
ways, and mellow tinted walls, 
there will soon be placed a large 
bust of Sir William Osler, the 
father of medicine, to honor 
whose distinguished memory the 
building was named. 

The originators have received 
many letters from colleagues in 
various parts of the country com- 
plimenting their happy thought 
in naming the building. 

The Osler Building was an 
experiment, a radical departure 
from established custom, which 
subsequent events have justified. 
The stock holders assert that the 
success of their project has 
proven beyond doubt the theory 
that a crowded business section 
is an ill-advised location for phy- 
Sicians’ and surgeons’ offices. 
This feature, in their opinion, is 
more important than the financial 
success, for although it is pay- 
ing reasonable returns upon the 
investment, the building was not 
a money making scheme but a 


One of the 
consultation 
rooms in 
the Osler 
Building 




























MEDICAL ECONOMICS 


venture which has proven gy. 
cessful from a professional 

of view. The Osler Building 
was planned as a _ convenience 
for the public as well as fo, 
physicians themselves. Prag. 
tically every branch of medicine 
and surgery is represented upon 
the directory. 

Elaborate s<vites of offices 
tastefully decorated in well. 
chosen effects carry out the gen. 
eral artistic scheme, and make 
the Osler one of the most at 
tractive and also one of the best 
planned and most efficiently ar 
ranged professional buildings 
anywhere. 

Any project which can be 
doubled in sixteen months and 
carried forward upon the same 
plan is an indisputable succegs, 
Two years ago when the first 
plans were made for the Osler 
Building, the slogan of the 
Oklahoma City Chamber of Com 
merce was “200,000 by 1930", 
That the next census will show 
the capital of Oklahoma as 4 
city of 200,000 inhabitanis is 
already an acknowledged fact. 

It is the reality that Oklahoma 
City numbers among her citi 
zens men of ‘such wisdom and 
fore-sight as the five physicians 
of the Physicians Holding Com- 
pany which has made the first 
prediction come true. 
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) For minor tonsillar 
«ind pharyngeal infections 











DEPENDABLE prep- 
aration that may be 
ommended without 
srvation for minor sore 
oats meets a daily need 
office practice. 
Mistol is an oily solu- 
» of menthol, camphor, 
ptol and chlorbuta- 
ina base of liquid pe- 
olatum, evolved after 
g and careful research. 
reach the lesion in cases 
minor tonsillar and 
ngeal infections, it 
y be administered by 
one of three different 





utes, 

First, when instilled 

eely into the nose with 
special dropper, it 

es into the nasophar- 

x and spreads to form a 

in medicated film over the affected Thirdly, Mistol may be sprayed 

into the Bronchial Tubes as a fine va- 

Secondly, when used full strength por with a nebulizer. 

a gargle, it reaches the inflamed tis- Convenience of administration as 
ss direct and its analgesic and stim- well as therapeutic effectiveness has 
ting ingredients alleviate pain and made Mistol a frequent prescriptig¢n 

omote restitution to the normal or recommendation in the hands of the 

nditions. physician with a busy office practice. 
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Note: This advertisement was written by a 
registered physician. © 1980 Stanco Inc. 
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Cuba’s Health Trusts 


provid 


The story begins on puge 9 The 


The magnificent social building of the Centro Gallego (illustra than fi 
above) stands in the heart of Havana, on ground now valued at milli@® 
The building, with its ornaments of carved stone, represents additio : 
millions. by clin 

Below is one of a group of “health pavilions” owned by the Cen§ 
Asturiano, largest of the Cuban centros. 





a 





The illustration above shows the hospital which the Centro Asturiano 
provides for paying, or non-member, patients. 
The Association’s entire group of “health pavilions” consists of more 


than fifty buildings, and covers a square mile of land in the Cerro section 
of Havana. 
The photograph below shows a typical avenue, bordered on each side 
‘Py clinic buildings. 
(Photos by courtesy of the Havana Post News Bureau) 











THE ORIGINAL FRENCH ANALGESIQUE BAUME 


BAUME BENGUE 


(ANALGESIQUE) Pronounced ‘BEN GAY’ 














The Widely Prescribed External — 
Treatment of Head, Bronchial, 
and Chest Colds. 


The Clinically Proven Aid in the 
Prompt and Effective Relief of 
Muscular Aches and Pains. 





THOS. LEEMING & CO., Inc. 
101 West 3ist Street, New York City 


| shall be pleased to receive gratis, triple samples of 
BAUME BENGUE, the original French Analgésique Baume. 


Dr. 
Address 
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HE other day we picked up 
a letter from a Kansas phy- 
sician. The letter appeared 
9 different from the usual doc- 
for’s stationery—until we hap- 
pened to glance in the upper 
hand corner and saw this: 


My Motto: 
»My Ford Is Always 
3 Ready 


| Just a little note of humanness, 
pleasantly expressed promise of 
Bithful service, but how much 
counts! 
» We'll bet this doctor is one of 
most popular country prac- 
itioners in that part of Kansas. 
He ought to be; he sounds human. 


* * * 


On the subject of slogans, that 
id saying about “the apple a 
y” has been changed. Now it 
ds: “An apple a day keeps 
he wolf away.” 
» A number of unemployed in 
New York City have taken to 
M@pple-selling to keep themselves 
ut of the bread lines. They set 
Mp their carts along the curb 
d unfurl wrapping paper pos- 
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ters bearing the new version of 
the old saying. 

The new version evidently has 
more selling force than the old, 
because many people who don’t 
like apples are said to buy them 
just out of sympathy. A good 
day of apple-selling along Broad- 
way nets a man, if he looks seedy 
enough, about $10.00. | 

* 


Is this, after all, the age of 
specialization? 

A few years ago one bought 
cigars in a cigar store, tires in 
a tire store, and theatre tickets 
at a box office or a ticket agency. 
And, of course, a pharmacy was 
a place that sold drugs, or at 
the most, drugs and ice cream 
sodas. 

Today, in New York City, you 
can go into a telegraph office to: 
1. send a telegram; 2. buy a 
theatre ticket (at fifty cents com- 
mission); 3. hire an errand boy. 

Today, anywhere in the coun- 
try, you can drive into a gas 
station and either fill up with 
gas, send a telegram, buy a tire, 
or order a radio. 

You can go into a radio shop 
and buy an electric refrigerator; 
you can buy cigars, cigarettes, 
or sleds in a chain grocery store, 
malt syrup in a hardware store, 
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anything from books to automo- 
pile polish in a drug store. 

The United Cigar Stores re- 
cently advertised “A 10% Dis- 
count Sale on All Merchandise 
Eacept Cigars, Cigarettes, and 
Tobaccos.” a 

The Kroger Grocery chain dis- 
plays The Saturday Evening 
Post and The Ladies Home Jour- 
nal in its windows alongside 
asparagus and condensed milk. 

And here are some evidences 
of “specialization” in manufac- 
turing: Grigsby-Grunow, makers 
of Majestic radios, are putting 
out an electric refrigerator. 

General Motors, makers of 
Buicks and Frigidaires, are put- 

out a radio. So are the 
ers of Goodrich tires—The 
B. F. Goodrich Co. 

The Railway Express Agency 
has gone into the advertising 
business, selling space on the 
sides of its trucks. 

This list could go on practically 
indefinitely. 

The important thing we want 
to say, though, is there ought to 
be some material in these facts 
for medical societies who are 
progressive enough to want to 
advertise in behalf of the gener- 
al practitioner. 

Facts like these are efficient 
proof that specialism is in re- 
verse, and headed toward greater 
efficiency, convenience, and eco- 
nomy! 

* * * 


The cover of the Toledo Acade- 
my of Medicine Bulletin—A. P. 
Hancuff, M. D., Editor, and Hen- 
try C. Gerber, Jr., Managing Edi- 
tor—last month carried a para- 
graph attributed to Charles E. 
Dawes. We had not planned to 
use long quotations in this de- 
partment, but we can’t resist 
quoting it: 

“If you work in a profession, in 
heaven’s name work for it. If 
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you live by a profession, live for 
it. Help advance your co-worker. 
Respect the great power that 
protects you, that surrounds you 
with the advantages of organi- 
zation, and that makes it possi- 
ble for you to achieve results. 
Speak well for it. Stand for it. 
Stand for its professional su- 
premacy. If you must obstruct 
or decry those who strive to help, 
why—quit the profession. But 
as long as you are a part of a 
profession, do not belittle it. If 
you do, you are loosening the 
tendrils that hold you to it, and 
with the first high wind that 
comes along, you will be uprooted 
and blown away and probably 
you will never know why.” 


* * * 


To that long, long list of diet 
books published since dieting be- 
came a fad—some of them by 
physicians, and some of them by 
women dietitians who write from 
behind a big white apron, a stir- 
ing spoon, and a calorie scale— 
add a new one, “Grow Thin on 
Good Food,” by Luella E. Ax- 
>, M. D. (Funk & Wagnall 

0.). 

We would feel more competent 
to judge this one if we had read 
all the other diet books (the only 
time we ever as much as looked 
in one was on a day when we 
forgot to buy a newspaper, and 
were forced to read over a wo- 
man’s shoulder in the subway) — 
but it seems to us nevertheless 
that here is something new and 
different. 

The chapter headings are 
snappy, the illustrations (pen 
drawings) bright and _ interest- 
ing, and throughout the book the 
paragraphs are lively, not too 
long, and withal authoritative. 

If Dr. Axtell can make a diet 
book as interesting as this one is, 
she ought to be the very one to 
write medical society advertising 
copy that people will read. 

—THE MANAGING ED. 
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as well as your patients 


Plan now to forsake routine and get away for a while. The 
change will do you a world of good. Hundreds of physicians 
sail with us every year, and many tell us they often prescribe 
ocean cruises for patients in need of the rest and change of 
scene which a sea trip affords. Consider these suggestions; 
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De luxe Cruises to the Mediterranean, principal points of 
tourist interest. From New York—Britannic (new), January 
8, 46 days, $750 up, Ist Class. Homeric, January 24, 45-57 
days, $850 up, Ist Class. White Star Line with Thos. Cook 
& Sons. $420 (up), Tourist 3rd Cabin. Rates include com- 
plete shore program. ‘ 

For a de luxe tour in the grand manner, there’s the 133-day 
Belgenland World Cruise—from New York December 15; 
San Diego December 31; Los Angeles January 2; San Fran- 
cisco January 4. A combination of matchless itinerary and 
ideal cruise ship. $1,750 up, including shore excursions. 
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International Mercantile Marine Company. 30 Principal 
Offices in the United States and Canada. Main Office, No. 
1 Broadway, New York City. Authorized agents everywhere. 
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Unfair! 


By C. William Forsberg, M. D. 





Dept. of Internal Medicine, Sioux Falls Clinic 


and Myrtle B. Forsberg, M. A. 
Dept. of Economics, Sioux Falls College 


HENEVER an injury 
or illness befalls a pa- 
tient, the physician is 


called upon to institute treat- 
ment or relief at once without 
thought of compensation or its 
source. The financial responsi- 
bility for any other undertaking, 
whatever it may be, is determined 
beforehand. 

To some extent the exigencies 
of the situation which the doctor 
is called upon to meet permit 
a different course of action, but 
its performance as at present 
constitutes an unsound economic 
policy and a severe injustice to 
other ill individuals. 

The purpose of this paper is 
not to present a definite plan 
by which this unsound economic 
principle may be remedied. It 
aims only to suggest the necessi- 
tv of a system whereby the phy- 
sician may receive his compensa- 
tion from other sources. The 
city, county or state should 
probably reimburse him for the 
services given to those patients 
who are unable to pay for medi- 
cal aid. 

We define professional charity 
as the giving away of medical 
services by a physician without 
demanding or receiving a fee for 
the services rendered. We eli- 
minate compensation from the 
definition because we do not wish 
other considerations to take the 
place of the fee, such as free 
clinic practice and such as might 
be considered professional adver- 
tising. Such compensations in- 
directly operate as a charge upon 
other sick individuals, for the 
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doctor must necessarily receive 
his income from someone and 
this income is derived largely 
from his attendance upon sick 
people. 

Increase of his overhead ex- 
pense increases the per unit 
charge that he must make to his 
patients. Control of overhead 
and its minimization is a para- 
mount duty to the patient. 

It may be that an action which 
is destined to reduce the costs to 
his patient might be unpopular. 
However, if this action protects 
his patient from a financial im- 
position, it is his duty to proceed 
with it. 

The establishment of a free 
clinic by a philanthropist with- 
out the employment of paid phy- 
sicians is a most unphilanthropic 
act. Such an individual is forcing 
other sick people who are already 
burdened with debts and whose 
incomes have stopped to hire 
and pay doctors who attend the 
patients in the free clinic. No 
free clinic should be permitted 
to operate without reimbursing 
the attending physicians for their 
time. 

For the sake of clarity let us 
divide the community into two 
groups, namely, the healthy and 
the sick. If one-third of the 
patients must receive free medi- 
cal attention, should this not be 
charged to the healthy portion 
of the community rather than the 
sick patients who are unable to 
pay for medical services? 

If, as under the present sys- 
tem of medical compensation, 
one-third of the sick group must 
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receive free attention, is it just 
to charge the other two-thirds 
of the sick group for this one- 
third? Should it not be charged 
pro rata to the healthy portion 
of the community since they are 
much more able to care for this 
charity one-third portion. 

How shall this be done? As 
has already been stated, this 
paper endeavors only te empha- 
size the need for additional study 
on a definite plan which would 
function satisfactorily to both. 
To a very limited extent this 
plan of charging the healthy por- 
tion of the community is already 
in operation through the a. 
ment of city physicians. Possibly 
the correct solution would be to 
increase the number of city phy- 
sicians and to transfer to them 
all types of charity and non-pay 
patients. Another alternative 
would be to reimburse each doc- 
tor for his charity cases and de- 
duct this amount from his pay- 
ing patients. 


This articles is not an argu- 
ment for increasing the income 
of the physician. Rather it is a 
plea of a method of redistribut- 
ing the source of such income. 
Some will protest against this 
arrangement on the ground that 
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it would encourage state medi- 
cine but we do not believe it 
would do so. 

The cost of health would be 
reduced per unit by a percentage 
of the total of uncollected but 
charged accounts. 

Let us explain: Suppose a 

oup of physicians operating an 
institution has an overhead ex- 
pense per day of $100. This in- 
cludes the salaries of the physi- 
cians, nurses, technicians, labora- 
tory workers and clerical help 
and depreciation, etc. Suppose 
they attend twenty-five patients 
per day and charge them $5.00 
each. This would total $125, but 
they are unable to collect more 
than $100. 

The service delivered to each 
patient was worth $4.00 but an 
additional one dollar was charged 
to the sick paying patient for 
medical service rendered the non- 
paying patient. In this instance 
the physician rendered medical 
service to a sick individual which 
was paid by another sick patient. 

It is an economic principle that 
an unsound principle cannot 
survive. The present system is 
definitely unsound; and it is only 
a matter of time before it will 
be readjusted. 


The “Blue Sky” Note in Michigan 


Reported by Lawyer Hayward 


Michigan patient held 
A’s note and_ en- 
dorsed it to a Michi- 
gan doctor on ac- 
count, but when the 
note fell due, A re- 
fused to pay, and the 
doctor was forced to 





sue. 
“The note was given for 
stock in a corporation, the stock 
was sold contrary to the Michi- 
gan Blue Sky Law,” A proved 
in court, and his lawyer con- 








tended that the note, therefore, 
could not be collected. - 

“That would be true, if the 
payee of the note were suing A, 
ut it doesn’t apply to a case 
like this where the doctor took 
the note before it was overdue, 
in good faith, for value and with- 
out knowledge of the circum- 
stances,” the doctor’s lawyer 
retorted, and the Michigan Su- 
preme Court upheld this conten- 
tion in a case reported in 194 
N. W. Reporter, 553. 









WO years ago MEDICAL 

EcoNoMiIcs conducted the 

first national survey ever 
made of the yearly income of the 
American physician. 

The survey was made by means 
of a questionnaire mailed to 3000 
physicians, representing a cross- 
section of the country. 

The results — published in 
MEDICAL Economics for March, 
1929—were widely and vigorously 
discussed, by newspaper editors, 
students of economics, and by 
physicians themselves. 

The survey showed the average 
yearly net income of the medical 
man to range from $3,284 in 
rural communities to $7,125 in 
metropolitan centers, with an 
average for the entire country 
of $5,806. 

Here the medical profession 
had, for the first time, an ac- 
curate picture of its own earning 
power! 

No similar survey on the sub- 
ject had ever been made before 
then, and none has been made 
since. 

* ~ ¥ 


Now, two years later, the mir- 
ror is going to be held up again. 

MEDICAL ECONOMICS is making 
a SECOND SURVEY OF THE 
PHYSICIAN’S INCOME—on an 
even wider scale than the first. 


* * * 


The postcard questionnaire 
facing you between these two 
pages is enclosed with the entire 
issue of MEDICAL ECONOMICS this 
month—120,000 copies—GIVING 





Second Survey By 


Repeating investigation of two years ago, 
MEDICAL ECONOMICS will check increase or 
decrease in professional earnings; questionnaire 
goes to 120,000 physician-readers 
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THE ENTIRE MEDICAL PRo. 
FESSION THE OPPORTUNI. 
TY OF FURNISHING DATA, 

The figures established by the 
second survey will be of even 
more interest and importance, be- 
cause they will represent, not 
selected cross-section of the pro- 
fession, but the profession as a 
whole! 

* x * 


WE ASK YOU TO COOPER. 
ATE by filling out carefully and 
completely the questions on the 
attached postcard—and mailing 
it back to us. 

Just tear the card out, fill it 
in, and mail it. You don’t need 
to affix postage. 

* * * 


NO SIGNATURE IS_ RE 
QUIRED. THERE IS NOTH. 
ING ON THE POSTCARD 
THAT WILL IDENTIFY YOU. 


* * * 


Please fill out the questions as 
completely as possible. If you 
cannot obtain the figures on your 


professional expenses during: 


1929, then simply mark down 
what your net income from prac 
tice was for the year. 
Remember that this survey is 
being conducted for YOUR in- 
formation. If you feel that it 
will be of interest to you to know 
the earning power of the average 
American physician, computed 
from data supplied by physicians 
of low, moderate and high in- 
come, then send in your share of 
the data! 
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The results of the Second Sur- 
of the Physician’s Income 
vill be published in MEDICAL 
EcoNOMICS within the next two 
or three months. Help us to pub- 
lish an early report by filling out 
and returning the postcard 
promptly. 
* * * 


The first Survey of the Phy- 
sician’s Income, made two years 
ago, showed the average net in- 
come for nhysicians in several 
types of communities to be as 
follows: rural, $3,284; towns of 
5000 to 10,000 population, $4,800; 
cities of 50,000 upward, $7,022; 
metropolitan centers, $7,125; and 
industrial centers, $6,235. It 
showed the average net income 
of physicians in several age 
groups to be as follows: in prac- 
tice 5 years or less, $3,980; 6 to 
10 years in practice, $6,524; 11 
to 20, $7,394; 21 to 30, $7,513; 
81 to 40, $5,884; and 41 to 50 
years in ‘practice, $2,470. 

It was shown that the average 
net income of general practi- 


Physician’s Income 


specialists, the ratio having been 
$5,084 to $9,577; and that the 
number of general practitioners 
earning less than $5,000 is almost 
double the number having in- 
comes above that figure. The 
proportion of specialists to gener- 
al practitioners ranged from 1 
in 36 in rural communities, to 
1 in 3 in large cities. 

Other figures obtained are 
shown in the chart reproduced 


low. 

What will the Second Survey 
show? Will it indicate an increase 
or a decrease in the average in- 
come of the physician? 

What will a third survey, made 
two years from now, reveal as 
the effect of the business depres- 
sion, and again a fourth survey 
made in 1934? 

MEDICAL ECONOMICS believes 
that an accurate chart of the 
rise or fall in the medical pro- 
fession’s earning power, kept 
through the years, will be of 
lasting significance. 

And to that end it places be- 
fore you this } gma question- 


























tioners is almost half that of naire—please your part. 
Gross Net Expense of Savings Living 
Income Income Practice Expenses 

Rural 

Practitioners $5,727. $3,284. $2,445. $1,257. $2,027. 

Docters in Towns 

Of 5000 Population 7,513. 4,800. 2,713. 1,549. 3,251. 

{n Towns of 

10,000 to 25,000 10,207. 6,569. 3,838 2,706. 5,663. 

In Cities of 

50,000 upward 11,379. 7,022. 4,357. 2,639. 4,385. 

In Metropolitan 

ers 11,227. 7,125. 4,102. 2,203. 4,922. 

In Industrial 

Centers 9,921. 6,255. 3,686. 1,468. 4,767. 

Average for 

United States $9,529. $5,806. $5,525. $1,970. $5,655. 























(Chart reproduced from MEDICAL Economics, March, 1929) 
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times more of the desirable ultra-violet 
energy than the best mid-day midsum. 


mer sunlight... . 


Su aane. as the simple chart at the left indicates, js 

composed of electro-magnetic waves of varying oa 
which science has classified as infra-red waves, visible 
light waves, and invisible ultra-violet. Recent scientific 
investigations, however, tend to show that one particular 
band in the ultra-violet range is of especial importance 
in the maintenance of general health. This lies between 
2900 and 8100 Angstrom units. 

Within this desirable ultra-violet zone, the G. E. Sun. 
light Mazda (1) Lamp supplies 40 times more radiant 
energy than the best mid-day midsummer sunlight of 

ual intensity. So, the Sunlight (3) Lamp provides an 
. — substitute for summer sunshine in preserving 
ealth. 

To duplicate exactly, from an artificial source, the 
spectrum of sunlight, and yet retain sunlight's effective. 
ness, is impracticable at the intensities of illumination 
which may be utilized indoors. Thus, effective indoor 
substitutes for midsummer sunshine must provide rela- 
tively much more radiation in the desirable ultra-violet 
zone than is present in summer sunshine out doors. 

General Electric has produced this 

result in the Sunlight Mazda (2) 
Lamp through the use of two primary 
sources of radiant energy, incandes- 
cent tungsten and mercury vapor, 
filtered by a bulb of special glass. 
This filter cuts off nearly all radia- 
tion below 2800 Angstrom units. 

That is why, at a distance of 
three feet, in a proper reflec- — warty 
tor, the G. E. Sunlight Mazda 
(2) Lamp will produce the 
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same degree of erythema in 
apy we en bs same time 
as mid-day midsummer sun- = reste POOL. oF 
shine — notwithstanding the — aie 
fact that the intensity of il- / 
lumination as appraised by the eye is only one-fortieth 
that of mid-day midsummer sunlight. . 
The Sunlight (3) Lamp will not fit or operate in the 
ordinary lamp socket. It must be used in the G. E. 
Sunlamp or in special equipment made by other manu- 
facturers. 


General Electric presents the Sunlight (8) Lamp, not 


as a cure-all, nor as a substitute for the services of @ 
physician, but as a safe, simple, effective aid for well 
people to keep well. 

A "7 of an interesting, emg owe | printed booklet, 
“The New Summer,” and other helpful information will 
be sent to you, without charge or obligation, immediately 
upon your request. Write for it today. Incandescent 
Lamp De~artment of General Electric Company, Nela 
Park, Cleveland, Ohio. 
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Just One Remedy! 


By Frederick H. 


Kuegle, M. D. 


Janesville, Wisconsin 


who are alive to the signs 

of the times are becoming 
more and more conscious of the 
fact that the profession is face 
to face with the menace of 
“State Medicine.” This threaten- 
ing form of pernicious socialism 
is creeping upon us insidiously. 
Some of us, more alert perhaps 
than the rank and file of the 
profession to the dangers of 
governmental control, are asking 
ourselves: “(How can this menace 
be met, and conquered?” 

Any consideration of this ques- 
tion which does not honestly en- 
deavor to penetrate to the root 
causes of a_ distinctly social 
movement will be fraught with 
danger, and superficial in scope. 
Either the medical profession, 
acting as a unit, must grapple 
with this problem boldly with a 
firm determination to solve it 
to our everlasting good, as well 
as to that of the public, or else 
supinely submit to the interfer- 
ence of government in the health 
of the people. 

Accordingly, we owe it to our- 
selves, as well as to our succes- 
sors in the practice to evolve a 
constructive program which will 
enable us to retain our indepen- 
dence, or else be content to sink 
to the obsequious level of Euro- 
pean physicians. 

Three great discoveries, made 
within the span of a single cen- 
tury, have revolutionized the 
practice of the healing art. To 
Pasteur, we are indebted for lay- 
ing the foundations of scientific 
medicine. In his startling dis- 
covery of the anthrax bacillus, 
it soon became anvparent that 
what we call health and disease 
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Te medical practitioners 


are relative terms dependent 
upon a ceaseless fight between 
the body cells and micro-organ- 
isms for the mastery over the 
vital forces of the organism. The 
second and third epoch-making 
discoveries, that of ether by 
Morton, and that of the use of 
antiseptics by Lister, complete 
the scientific trinity which made 
modern surgery possible. 

The astounding rapidity of the 
evolution of surgery, concomitant 
with the industrial revolution, 
resulted in startling changes in 
the economic phases of medical 
practice, which soon undermined 
the ideals handed down from an- 
tiquity in the Hippocratic oath. 
Great inequalities and much in- 
justice has resulted. These eco- 
nomic inequalities must be eradi- 
cated root and stem before the 
medical profession can cooperate 
as a unit to meet the problems 
of a rapidly changing social sys- 
tem. 

Let us consider the dilemma 
of the medical profession from 
the standpoint of the creative 
evolutionist, seeking for the evils 
which have caused well-merited 
and adverse criticism from the 
laity. Let us do this in a spirit 
of tolerance, yet with a firm 
resolution to seek for facts. 

During the late eighties of the 
nineteenth century, modern sur- 
gery was just beginning to 
emerge from medievalism. That 
this occurred was timely, since 
industrialism with its immense 
toll of injured workmen demand- 
ing humane care, was at this 
time expanding by leaps and 
bounds. This was the develop- 
mental era of the great trans- 
continental railways, and of the 
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Attacking the G-U 


infection Orally 


The descending antiseptic action of Mallo- 
phene is its most striking property. Orally 
administered, Mallophene affords con- 
venient means of continuously passing 

an antiseptic through the kidneys and 
entire urinary system, thus tending 
to sweep out infections already 
present, and to prevent external 
infections from ascending. Cou- 
pled with the antiseptic ac- 
tion of Mallophene are 
healing and analgesic ef- 
fects. These properties 
are the underlying rea- 
sons for excellent 
results following 
its use in G-U in- 
fections, such 
as: 


CYSTITIS - - GONORRHEA 
PYELITIS - + PROSTATITIS 
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huge steel mills and subsidiaries. 

ety devices such as the air- 
brake, and automatic coupler for 
railway cars were not yet in use. 
Accidents were severe and fre- 


quent. F 

Skilled service became more 
and more urgent for this class of 
eases. This fact led to a new 
departure in medical practice in 
that physicians with special apti- 
tude began more and more to 
limit their practice to surgery. 
Many of these early surgeons, 
aggresive and able men, were re- 
tained by the great railroads at 
division-headquarters to care for 
injured workmen, and to protect 
the corporation in case of liti- 
gation for damages. 

These physicians quite natural- 
ly became the pioneers in general 
surgery, which by<this time was 
increasing rapidly in volume. Be- 
cause of the peculiar technical 
requirements needed in tréating 
accident cases, fees for surgical 
service were increased to a level 
never before assessed by practi- 
tioners of the healing ‘art. 

Competition for preferment 
became’ keen, and surgeons be- 
came extremely jealous: of their 
prestige, as well as resentful be- 
cause of the ambition of ‘younger 
men to limit their practice to 
surgery. They soon sought to 
prevent a too rapid accession to 
the ranks of the specialty by re- 
sorting to sharp practices to re- 
tain their leadership. For this, 
they should not be criticized un- 
justly, since all about them they 
saw business conducted selfishly 
for profits on the basis of the 
survival of the canniest. 

In the late eighties, the number 
of first rate hospitals in the 
United States were few in num- 
ber, and these were for the most 
part under the supervision and 
control of church organizations. 
This special work of Christian 
charity was begun in medieval 
times when it took on the form 
of the care of those afflicted with 
insanity and other chronic ail- 
ments which pauperized the un- 
fortunate one, rendering him 
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economically inefficient, and de- 
pendent upon the pity and mercy 
of society. 

Quite logically when surgery 
began its swift upward develop- 
ment in the late eighties and 
early nineties of the nineteenth 
century, various religious organi- 
zations with a highly commenda- 
ble spirit of Christian charity 
began to interest themselves 
more and more in providing hos- 
pitals, until now approximately 
seventy-five per cent of all hospi- 
tals in the United States are 
owned, operated, and controlled 
by various religious sects. 

When competition within the 
ranks of organized medicine be- 
came keen as the result of these 
rapidly changing conditions, 
when younger and ambitious 
physicians noting the high fees 
exacted for surgical service be- 
gan seriously to threaten the 
hold of the older surgeons, high- 
ly questionable methods were re- 
sorted to in order to attract and 
to hold business. 

The older railroad surgeons, 
who for years had been building 
up feeders for business by ap- 
pointing rural physicians as local 
railway surgeons, and providing 
them with annual passes, having 
jealously noted that their young- 
er colleagues were resorting to 
an honest and equitable division 
of fees with those general prac- 
titioners who referred operative 
cases to them, became alarmed. 

They proceeded openly to criti- 
cise and to stigmatize the charac- 
ter and moral ethics of those 
younger colleagues who, perhaps 
not wholly without a spirit of 
self-interest, were keen enough 
to foresee that the time must 
come when no self-respecting 
general practitioner would will- 
ingly refer his surgical work to 
svecialists who lacked the integ- 
rity and equity to protect his 
economic interests. 

It is the general practitioners 
who do most of the grilling 
drudgery of medical practice. Is 
it fair to expect that they supine- 
ly submit to arbitrary control 
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by a surgical oligarchy composed 
of colleagues who exact exorbi- 
tant fees for service no more 
essential to the life, health, and 
efficiency of society than that 
which they conscientiously render 
at fees pm & too often inadequate? 
Surely, the laborer on the firing 
line is worthy of his hire. 
So much for the first phase of 
the problem. 
* % 
Why is it that the medical 
profession is confronted with 
such perplexing questions as 
contract practice, as advocated 
by the “Eagles” lodge? The 
answer is not difficult. The root 
cause of it is inherent in unjust 
medical and surgical fees. Labor- 
ing men have learned by hard 
experience that they can wrest 
their rights only by concerted 
action and collective bargaining. 
It is for this reason that such 
fraternal organizations as the 
“Eagles” are tainted with un- 
American socialism in attempt- 
ing to secure medical services at 
entirely inadequate and unfairly 
low fee schedules, 
It is true that some of their 
social activities are suggestive 
of communism, yet no one can 
question their right to organize, 
and to exert pressure upon the 
medical profession to fix fees 
justly, and at a level commen- 
surate with the true value of 
the services rendered. That the 
“Eagles” lodge is openly agitat- 
ing for State Medicine, and in 
some states is maintaining a 
lobby to further this end is no 


secret, 

That State Medicine, if in- 
augurated, would be to the public 
interest is a false hope. It would 
inevitably stifle personal initiative 
and creative leadership which 
are absolute essentials to the 
life and perpetuity of democratic 
institutions. That the members 


“EKagles” are unfamiliar with 
the historic fact that the intoler- 


is self-evident. 








They, too, seem to forget that 
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the medical profession has the 
same right to organize for the 
purpose of maintaining a just 
and equable fee schedule as, for 
example, the labor unions. More- 
over, they fail utterly to com- 
prehend that State Medicine in- 
evitably will lead to a bureaucra- 
cy, and that bureaucracy, no 
less than communism, leads to 
but one end—autocracy. 

There is but one remedy for 
this menace of State Medicine, 
and that lies in the direction of 
an equalized fee schedule to har- 
monize with a rule laid down 
nineteen hundred years ago to 
the effect, “to him to whom much 
is given, much shall be required.” 
The United States government, 
as well as a number of State 
governments have already recog- 
nized the validity of this doctrine 
by inaugurating a graduated in- 
come tax. 

Accordingly, instead of drift- 
ing aimlessly without any inner 
cohesion, it behooves the medical 
profession to put their house in 
order by establishing a graduated 
fee schedule, and to insist that 
all regular practitioners of medi- 
cine and surgery adhere closely 
to it, under the threat, if need 
be, of expulsion from the county 
and _ state medical societies. 
Furthermore, if we are to have 
harmony within our ranks, it is 
essential that every physician 
recognize that he is his brother’s 
keeper to the extent at least of 
dealing justly and fairly in all 
professional economic relation- 
ships. 

The question of a graduated 
fee schedule is only one of many 
problems with which organized 
medicine must grapple, and 
which must be solved wisely to 
prevent the radical socialization 
of the healing art. 

To be more specific: Is it ethi- 
eal, or compatible with the best 


of such organizations as the interests of the medical profes- 


sion, that surgeons perform oper- 
ations for cultists on a commis- 


ance of the masses always ex- sion basis? Is it honorable for 
ceeds by far that of the classes surgeons, or other medical spe- 


cialists to comvensate nurses, 
(Turn to Page 123) 
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PHYSICIAN and his 
A friend entered the office 

of the physician’s attor- 
ney. The physician, who was 
planning to loan some money, 
handed a note for $1,000, a mort- 
gage and an abstract of title to 
the lawyer. 

“Will you check these over and 
see if they’re all right?” asked 
the physician. 

A few minutes examination of 
the abstract convinced the attor- 
ney that the title was clear and 
he also found that the note and 
mortgage was in the proper form. 

“Are you satisfied that the se- 
curity is good for the amount of 
the mortgage?” he asked. 

The physician nodded his head 
affirmatively. 

The mortgage and note was 
signed by the friend. 

“Take your mortgage over to 
the county recorder. Mr. Jones 
in that office does considerable 
work for me and have him check 
the property to see if any entries 
have been made since the ab- 
stract was brought up to date. 
If there hasn’t been, record the 
mortgage and give your friend 
the money,” the lawyer told his 
client. 

The physician and the friend 
left the office together. Unfor- 
tunately, the friend, who was in 
the building business, had a dif- 
ferent idea about recording the 
mortgage. 

“T’d like to keep the title to 
that property clear for a while,” 
he said. “If you put it on record, 
it will show that I am borrowing 
Money, and it’s going to hurt 
my credit. The mortgage is good 
whether you put it on record or 








Avoiding Losses 
on Real Estate 
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not. I’ll have you paid back in 
less than a month, so you have 
nothing to worry about.” 

The physician good naturedly 
agreed and didn’t record the 
mortgage. 

When the note and mortgage 
became due the friend was unable 
to pay. The physician then re- 
corded the document, three 
months after he had loaned the 
money. 

When his attorney began 
preparations to foreclose the 
mortgage, he found that two 
other mortgages and a number 
of mechanic’s liens had been filed 
against the property during the 
three months and came in ahead 
of his client’s mortgage because 
it was not recorded. The first 
mortgagee and the lienholders 
took every cent realized from the 
sale of the property and the phy- 
sician lost one thousand dollars 
through his failure to record his 
mortgage, for his “friend” went 
into bankruptcy and thus de- 
feated the deficiency judgment. 

Every physician has occasion 
to deal in real estate at times, 
whether it is purchasing a home 
or business property, or borrow- 
ing or loaning money on a mort- 
gage. There are a few legal rules, 
which, if followed, would save 
business men hundreds of thou- 
sands of dollars annually. Con- 
sidering the large number of real 
estate transactions occurring 
daily and the comparatively large 
amount of money involved, the 
carelessness that is manifest by 
the average person who is pay- 
ing out the money to protect his 
investment is surprising. 

Of course the moral to the fore- 
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going incident (which is ar. actual 
case) is to record the mortgage 
at the time the money is loaned. 

Many trust and mortgage com- 
panies record the mortgage a few 
minutes before the money leaves 
their possession in order to give 
them a chance for a last minute 
check on the title of the property 
and to make sure that no other 
encumbrances can be recorded in 
the short intervening time that 
would otherwise elapse between 


the loaning of the money and the . 


recording of the mortgage. 

Another cause of trouble is the 
failure of persons, when buying 
real estate, to have the title exam- 
ined at all, and merely to rely 
on the word of the seller. After 
paying a few hundred or a few 
thousand dollars on the purchase 
price, or perhaps all of it, they 
find that there is a mortgage, 
mechanic’s or tax lien against 
the premises, or that the seller 
has a defective title in some other 
respect. 

They are in the position, then, 
of inheriting a law suit, if the 
title can be cleared, or else pay- 
ing off the encumbrance and su- 
ing the vendor, who probably has 
nothing or has departed from the 
state, for breach of warranty. 

Another imp that stirs the pot 
of litigation, is the general policy 
of selling property without hav- 
ing it surveyed—merely copying 
the description in the deed of the 
seller. After this has been done 
numerous times, errors frequent- 
ly creep in and the property that 
is described in the deed may be 
a block or a mile away from the 
property that the physician 
thinks he is buying. It is then 
necessary to secure numerous 
quit-claim deeds or bring a suit 
to reform the deed or quiet title, 
and there is no end of trouble if 
the property has passed through 
a number of hands before the 
mistake is discovered. 

A physician recently found 
that through an error in the de- 
scription he had received title 
to only one-half of a _one- 
car garage. The other half, ac- 
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cording to the description in the 
deeds, belongs to his neighbor, 
both having purchased at the 
same time from a common grant- 
or. At the present writing both 
refuse to make any concessions 
and the scrap for the garage is 
developing from the verbal to 
the physical, with very strong 
indications that it will end in 
court. 

A survey would have elimi- 
nated the mistake! 


Another cause of trouble is the 
failure of purchasers of real es- 
tate to put their contract on 
record. When this is omitted, 
the seller can generally sell the 
property to another party, mort- 
gage or do almost anything else 
that he wishes, especially if the 
purchaser does not go into pos- 
session of the property, as there 
is nothing to show that he does 
not have a clear title. 

Many real estate concerns.fur- 
ther the policy of having pur- 
chasers refrain from recording 
their contract to purchase, so 
that in case they are unable to 
make the payments and their 
equity is forfeited, there will be 
no cloud on title. While this is 
fine from the viewpoint of the 
seller, here is one of the many 
cases that have been litigated as 
a result: 

A physician agreed with a 
building contractor to purchase 
a store building, then under con- 
struction, for $7,000. He made a 
cash payment of $2,000 and 
agreed to pay $75 monthly. The 
builder became financially in- 
volved and sold the property to 
another party, which had no no- 
tice of the master’s interest, as 
the contract was not on record. 

Had the contract been recorded, 


the third party would have taken 


the property subject to the phy- 
sician’s interest. The physician 
finally lost everything that he 
had paid on the property. He 
didn’t sue the builder as the lat- 
ter had no assets and was heavily 
in debt, as is all too frequently 
the case. 
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The Grand Mogum 


A Christmas story, as told to — 





Frederick A. Fenning 


& 4& 4 


667 IM Atkins is going to take 
twenty men to the city to- 
morrow and let them se- 

lect their own Christmas pres- 
ents.” My assistant, in making 
this announcement, added that it 
was Jim’s idea, which was equiva- 
lent to saying that it met with 
approval. 

Jim Atkins had been a super- 
visor for many years in the State 
Hospital of which I was medical 
superintendent, and he had an 
uncanny faculty for sensing the 
likes and dislikes of mental pa- 
tients. 

As a routine matter, the in- 
stitution always had a Christmas 
celebration and a tree, and every 
inmate was given a small bag 
of candy and an orange. These 
seemed to have become the tradi- 
tional presents. Relatives and 
friends often sent money to be 
used for individual patients. It 
had come to be the custom, in 
such cases, to buy the men neck- 
ties, mufflers or gloves. Attend- 
ants and supervisors looked after 
these purchases and never exer- 
cised originality of thought in 
making selections. 

Jim’s idea was that if John 
Brown’s brother sent five dollars 
for John’s pleasure, John ought 
to have a big say in spending 
the money. That was all there 
was to it, and, like many of Jim’s 
ideas, it was so simple that I 
wondered the plan had never 
been tried. s 

Next morning the supervisor 
and a couple of attendants took 


57 


the men to the city. Each pa- 
tient was told how much he might 
spend and that he might buy 
whatever he wanted within that 
limit. Nor was he warned that 
the purchase must meet the 
supervisor’s approval. Jim pro- 
posed to exercise this preroga- 
tive, but was too clever to tell 
the men lest it detract from their 
pleasant anticipations. It was 
surprising how few selections 
were made of articles which un- 
der the circumstances were taboo. 

During the discussion among 
the men, Jim heard two or three 
say that they wanted pocket 
knives. He met this by reminding 
them that the hospital rules 
barred all knives, and that he 
would get into trouble if he per- 
mitted prohibited articles to be 
brought back. The men knew that 
Jim was their friend and were 
quick to see that they must not 
be the cause of his getting into 
trouble. 

Also, Jim was able to persuade 
one of the men that while two 
live ducks would be fine things 
to have, they would be a nuisance 
in his room at night, and if left 
elsewhere probably would be 
stolen. 

All the morning and well into 
the afternoon the men trooped 
through the stores. Some pur- 
chased early, but the majority 
wanted to “shop.” They returned 
home bubbling over with enthusi- 
asm. Jim, dog tired, was smiling 
with satisfaction. Thus far his 
plan had worked well, but Jim 
Atkins had a vision of where the 
plan was to lead and it was too 
early to be certain of the ulti- 
mate result. He was hoping that 
the self-selected gifts would 
bring pleasures more ardent and 
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more lasting than the thrill from 
receiving neckties. 

At the Christmas entertain- 
ment, the distribution and open- 
ing of the packages was by far 
the outstanding feature. The men 
had not seen their presents since 
they selected them. They simu- 
lated the glowing surprise of the 
small boy who having seen a 
sled being smuggled in a few 
days before Christmas, finds that 
Santa Claus brought him a sled. 


The opening of each bundle 
brought vociferous applause. 
Aleck, a negro who insisted that 
he had no left leg though both 
legs were functioning properly, 
received a long red sash, of 
generous width. Cyrus, who had 
been a school teacher, had a 
yolume of Longfellow’s poems 
and some drawing materials. 
Carter, an exceedingly unruly 
and non-cooperative patient, 
smilingly unwrapped two mouth 
organs. The Duke, as a rather 
haughty and reserved chap was 
commonly called, became the pos- 
sessor of a bottle of toilet water, 
some scented soap and a can of 
talcum powder. 

A package of unusual bulk 
went to Captain Josh. When the 
numerous wrappings had been 
removed, his gift was found to 
be a large sun umbrella such 
as is placed over the driver’s 
seat on open wagons and trucks. 
Brother Bill, another of the 
favored ones, was a man of huge 
roportions who spent practical- 
iy all his time sitting in a rock- 
ing chair. After considerable 
searching, Jim had managed to 
gratify Brother Bill’s desire for 
a stereoscope. It was the first one 
that I had seen for many years. 
Many a parlor table in days long 
ago held one of these devices, con- 
sisting of a pair of magnifying 
glasses mounted in a holder be- 
hind a groove, in which views of 
the world’s historic and beautiful 
places could be inserted. 


Several of the men had mis- 
cellaneous collections of small ar- 
ticles such as pocket combs, pen- 
tils and playing cards. A few 
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had confined their selections to 
pipes and tobacco. 

The day following Christmas 
we began to observe the uses to 
which some of these unusual 
presents were being put. And 
as time went on their highly prac- 
tical aspect stood out conspicu- 
ously. When first I saw the 
mouth organs it was with mis- 
givings for I feared that other 
patients in the ward would ob- 
ject, which would be bound to 
start a fight, for Carter was a 
scrapper. 

I had failed to give Jim Atkins 
credit for the capacity to antici- 
pate just such a contingency. 
Carter never had enjoyed the 

rivileges of ground parole. Jim, 
owever, had arranged that he 
have the freedom of the reser- 
vation during the day. He im- 
pressed upon the patient that 
this permission was being given 
that he might enjoy reasonable 
privacy when playing the har- 
monica; also he saw to it that 
Carter, in appreciation, promised 
to obey all rules and regulations. 

In the grounds was a day pa- 
vilion, heated and with inclosed 
porches, where parole patients 
could go in bad weather. Soon 
it was observed that, whether in 
the pavilion or on the lawn, Car- 
ter would be surrounded by a 
group of men who seemed thor- 
oughly to enjoy his playing. This 
unruly patient with nothing to 
do, had been transformed into an 
orderly man pleasantly occupied 
entertaining his associates. 

The pictorial cards accompany- 
ing Brother Bill’s stereoscope 
were labeled but contained no 
descriptive matter. Another pa- 
tient on his ward hit upon an 
interesting and economical meth- 
od of supplying this deficiency. 
He wrote postals to steamship 
lines and travel bureaus and in 
reply received a quantity of 
pamphlets and circulars. From 
these he was able to write a 
brief sketch for each picture. 
The hospital librarian typed this 
matter on the lower margin of 
the views. 

(Turn the Page) 
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I was on the grounds when 
Aleck made his first public ap- 
pearance adorned by his Christ- 
mas sash. It was brilliant red 
with flowing ends. The patients 
had just come out of the build- 
ings for afternoon exercise, and 
the colored men—about a dozen— 
were forming their usual group. 

As Aleck approached, one of 
them called out, “Looky. Yonder 
come de Gran’ Mogum.” Others 
took up the cry—‘So ’tis, so ’tis, 
de Gran’ Mogum.” 

And how that colored boy did 
strut! 

Men, everywhere, have two 
common characteristics. Maybe 
they should be termed weak- 
nesses. One is the liking for uni- 
forms, regalia and badges; the 
other is the passion for joining 
fraternal organizations, prefer- 
ably those with mystic symbols 
and secret signs. The black man 
has these characteristics to a 
marked degree. It is likely that 
all of our colored patients be- 
longed to fraternal organizations. 

However, residence in a hospi- 
tal for mental cases does not 
afford the freedom which is 
necessary for one who would at- 
tend lodge meetings. I have no 
doubt that the men brooded over 
this condition. Had I known that 
they did, it never would have 
occurred to me that a solution 
was possible. Aleck’s gaudy 
Christmas present was the direct 
means of gratifying this craving 
of the men of his group. 

They formed a lodge or brother- 
hood or society; no one knew 
exactly what it was, for its name 
was one of the profound secrets 
of the order. Every member had 
an office and a title. Aleck, being 
the only one then possessed of 
an article of regalia, was chosen 
Grand Mogum. Piece by piece 


the others obtained discarded 
ribbons, buttons from old uni- 
forms, and numerous other things 
which could be used for purposes 
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of self decoration. Twice a week 
these colored patients went into 
a huddle and held secret session. 
A room in one of the wards was 
given over to their use, and in 
good weather the attendants saw 
that privacy was assured when 
they met under a large oak tree. 

I had no idea what they talked 
about, nor did I attempt to find 
out. It may have been pure 
balderdash. My interest was cen- 
tered in the outstanding fact that 
a dozen mental patients had 
found for themselves an occupa- 
tion which was at once diverting 
and entertaining. 

The amusement and occupation 
of mental patients presents count- 
less problems. One of these prob- 
lems is how to keep patients in- 
terested. Generally this is the 
task of ward physicians assisted 
by aides in their departments. 
When a superintendent observes 
that things are not running 
smoothly on one of the services, 
he knows that there has been a 
let-down in interesting the men. 

All of this was known to us 
when Jim Atkins pulled off his 
rather spectacular Christmas 
stunt. What we did not realize 
was that the real, genuine inter- 
est of a very considerable num- 
ber of men could be aroused and 
maintained for a long time by a 
red sash, a sun umbrella, and a 
stereoscope. Never did the 
thought come to us that the 
colored men would find in a piece 
of millinery the makings of a 
lodge, that others stopping for 
a time under a large umbrella 
would refer to it with pride as 
their wigwam, nor that patients 
would spend hours with a set of 

ictures and an ancient magnify- 
ing device. 

The originator of that Christ- 
mas was Jim Atkins, but the 
most conspicuous celebrator un- 
doubtedly- was the man who be- 
lieved he had but one leg, and 
who rose to the dignified and 
honorable office of Grand Mogum. 
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TWENTY-FIVE YEARS 
OF SPECIALIZATION 


Twenty-five years ago HANO- 
VIA introduced to the Medical 
Profession the first practical 
artificial sources of Ultraviolet 
Rays—the ALPINE SUN and 
KROMAYER Quartz Mercury 
Vapor Lamps. Throughout a 

uarter ofa century craftsman- 
ship in manufacturing and sci- 
entific accumulation of knowl- 
edge has been combined in the 
perfection of this potent A 
paratus. Today the world-wide 
use, by the Profession, of 
HANOVIA Equipment, virtu- 
ally concedes that the clinical 
findings and accepted value of 
Ultraviolet Therapy has been 
based be 78 the accomplish- 
ments of the HANOVIA Quartz 
Lamps. 

HANOVIA SUPER ALPINE SUN 
LAMPS are always ready for in- 
stant operation; require no 
attention, adjustment or re- 
placements, and are so simple 
to operate that the physician 
not only can devote all his time 
to his patient— but can treat 
more patients in a shorter 
The Hanovia Super perio ‘ 

Alpine Lamp The water cooled KROMAYER 
Quartz Mercury Vapor Lam 
has been developed to provide 
the utmost convenience for the 
local application of Ultraviolet 
Rays— with a wide range of 
—— Applicators carefully 

esigned from a knowledge 
of the requirements of actual The Kromayer Lamp 
clinical practice. 


HANOVIA LAMPS for Light Therapy 


CT HANOVIA CHEMICAL & MFG. CO. a 











Divisional Branch Offices: 1 Dept. 2612, Newark, N. J. | 
Please send me, without obligation, descrip 
CHICAGO, ILL. NEW YORK, N. y.! tive literature on Hanovia Ultraviolet Lamps. | 
30 N. Michigan Ave. 30 Church St. | 
i Name. 





SAN FRANCISCO, CAL. 
220 Phelan Building 
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To THE EpIToR: 
Books I am an inmate 
of theState Prison, serving 
a term for issuing a check with- 
out sufficient funds. I am not 
going into the merits of my case, 
as the fact remains that I am 
here. 

I am a medical student and 
have charge of the laboratory 
and the dispensary of the prison 
hospital. I am getting a world of 
experience and the resident phy- 
sician in charge is very good to 


me. 

Unfortunately I lost all my 
books in the confusion attending 
my trouble. I wonder if you or 
any of the readers of MEDICAL 
EcoNOMIcS have any surplus 
books on medical subjects that 
you or they would care to donate 
to one whose foot slipped a bit 
when the going was rough. 

I particularly care for works 
on bacteriology, histology, blood 
and urine chemistry, and labora- 
tory technique. 

I have perfected my Spanish 
while here and intend to go to 
Mexico or to one of-the South 
Amefican countries upon my re- 
lease. 

I have been a constant reader 
of your magazine for some time 
and the thought suddenly came to 
me that you might be able to 
help me a bit. HB. D. 

(Eprtor’s Note: On behalf of 
this reader, who writes an ad- 
mirably frank letter, we will 
appreciate any donations in the 
form of books you care to make.) 


Add To THE EDITOR: 
wuss Under the title 


of my article “Cutting Costs,” 
in October, MEDICAL ECONOMICS, 
my address was incorrectly given 
as Santa Monica. I live in Santa 
Paula and would like you to make 


“Speaking FRANKLY” 


(what the readers think) 
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that correction. I live here purely 
because I like it. 
R. P. Little, M. D. 
Caution TO THE Epitor: 
A word of ap- 
preciation for this invaluable lit- 
tle magazine that blows into my 
office every month, long waited 
for. I have all the issues intact! 

“M.E.” certainly has its own 
face and character, pleasing and 
quaint. 

I sometimes worry whether the 
firm that pays for the subscrip- 
tions in this territory will always 
have it sent to me—for I would 
want to have it by all means. 

Many a gloomy moment has 
been driven away reading 
through its pages. Merryle Stan- 
ley Rukeyser’s excellent articles 
have been my primary education 
in investment. His words of cau- 
tion have been a lesson to me, 
and brought home the folly that 
many physicians have shown in 
investing their hard-earned sav- 
ings in a slip-shod and hasty 
manner. 

Such doctors will devote hours 
to one single patient, if need be, 
but will fail to exercise the same 
care in their own affairs. They 
save expenses for their patients 
by promoting health or prevent- 
ing disease, by discouraging un- 
necessary X-ray work, laboratory 
tests, etc., yet they lack the same 
objectivity on their own account. 

They get angry if a patient 
fails to pay for a $2 office call, 
but think little of losing thou- 
sands in foolhardy transactions. 
Rather they seem to think it 
creditable to be nonchalant about 
it, as if money in large sums had 
no value. 

They will devote more time to 


(Turn to Page 67) 
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The New Z-70 
Prescription Zoalite 


Radiates infra-red ten 
feet. Adjustable to any 
angle—has vertical exten- 
sion, goose neck arm and 
swivel head. A lifetime 
lamp that is economical 
in cost and use. 





Prescribe the 


HOME ZOALITE 


to supplement office treatments 


HE words “Home Zoalite” on a 
I prescription will now extend infra- 
red therapy into the homes of your 
patients, where you need Zoalites so often 
to relieve pain, inflammation, and congestion, 
between office treatments and for longer 
treatments than are practical in your office. 
These uses apply to arthritis, rheumatism, 
neuralgia, pneumonia, pleurisy, post-opera- 
tive cases, menstrual disorders, sprains, 
bruises, and other conditions. 
And radiant heat—Zoalite Infra-red—is far 
more penetrating, constant, adjustable, and 
convenient than other types of therapeutic 
heat. Unlike the compress, there is no 
weight on the patient, nothing to change 
and reheat—treatments are not interrupted 
or varied. 


Mail the coupon for complete data. 


THE BU RDICKC ORPORAT ION 





VW MEL LON, wise ONSI 


CARCEST Exciveve manur ACTUREAS OF KrowT THERAPY sl 1PMENT IN THE WoRLO 


THE BURDICK CORPORATION, 
Dept. 70, Milton, Wisconsin. 


Send Prescription Zoalite literature. 
Dr. 
Address 


































It You Think 





It Doesn’t Help! 


By A. P. Lovett 
Vice-President, National Retail Credit Assn. 


pleasure that I read in MEpI- 

CAL Economics, Dr. Arthur 
G. Falls’ answer to Mr. Swink’s 
article, “But is the Credit Bureau 
Really Necessary?” 

Having been credit manager 
for a surgical supply house for 
twenty-one years I have been in 
very close touch with the collec- 
tion problems of physicians. 

I, like Dr. Falls, was astounded 
at Mr. Swink’s assertion that if 
every doctor will serve every pa- 
tient to the best of his ability 
and make a reasonable charge 
he would collect ninety per cent 
or ninety-five per cent of his ac- 
counts. I know from my contact 
with the profession that his 
statement is untrue. 

Retail credit men, Dr. Falls, 
understand your problems and 
are co-operating and want to co- 
operate with you. Let me cite 
a case for you: 

A woman patient went into 
one of our  Ladies’-Ready-to- 
Wear-Stores and made a pur- 
case of a coat costing $175. When 
asked if she had a charge ac- 
count and replying in the nega- 
tive, she was conducted to the 
credit manager’s office where the 
usual application for credit was 
filled out. 

The credit manager thanked 
the customer for the business 
and stated that it was their cus- 
tom to clear all charge accounts 
through the local credit bureau. 
The lady smilingly stated, “You 
will find my credit O. K.” 


|’ was with a great deal of 
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When, the next day, the credit 
report came back to the manager, 
it was seen that the customer 
owed a doctor of dental surgery 
$250, in fact, had owed that 
amount for two years. 

Did the credit manager order 
the coat sent out? He did not. 

He put in a telephone call to 
the customer and asked if she 
were coming to town that day; 
on receiving an answer in the 
affirmative, he asked if she would 
stop in and see him. She did so 
and asked why the coat she pur- 
chased was not delivered. “My 
credit record was all right, I’m 
sure,” she said. 

“Madam,” the credit manager 
replied, “your credit report was 
fine, with one exception. It ap- 
pears from the report that you 
owe a dentist $250 and have owed 
this account for two years. It 
will be necessary that you clear 
this up before we can deliver the 
coat to you.” 

“What! is that doctor a mem- 
ber of the credit bureau?” 

“Yes, indeed.” 

“T’ll go up and pay him right 
now!” 

The coat was delivered the 
same day and paid for the tenth 
of the following month. 

But, Dr. Falls, the credit men 
of the United States cannot co- 
operate with you unless you turn 
in your information to the credit 
bureau files. 

In many of our médical offices 
in this city there is hung up so 
the patients can see, a member- 
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NOW—An Efficient Guaranteed 
INFRA-RED Lamp 


Forty-one years of high quality 
manufacturing experience is back 
of this Sunbeam Infra-Red 
Heater. Delivers powerful, in- 
tense infra-red rays, that create 
cutaneous and superficial hyper- 
emia, draw the blood from the 
deeper tissues, relax muscular 
spasms, increase circulation, re- 
lieve pain and serious inflamma- 
tion. 


, A sturdy, well-built, effective 
infra-red heater. Weight only 
31% lbs. Attractive and conven- 


ient to handle. Guaranteed. 


INFRA-RED HEATER Catalog No. D7, $6.50. 






For Only 


$6.50 





For Varying the Ultra-Violet Rays 
to Suit the Individual Condition 
THIS SUNBEAM ULTRA-VIOLITE ~~ 


Nothing so practical, so efficient, for this 
purpose as the Sunbeam Ultra-Violite has 
yet been produced at anywhere so reason- 
able a price. By a simple change of the 
carbons used, ve Bat me. can secure in any 
case a preponderance of the particular rays 

esi 

The efficiency of this carbon arc lamp 
does not deteriorate. It remains uniform. 

Send for printed matter showing this and 
our complete line of health lamps. 

e manufacture and supply three high 
grade carbons for use in these lamps: Sun- 
shine, Health Tan, and Prescription (the 
latter sold only to physicians). 


Model WS-!I 
illustrated. 
Complete with 
posses. car- 


$37,30. "Floss ULTRA-VIOLITE 
model $45.00. CERTIFIED 
Made and Guaranteed by 
CHICAGO FLEXIBLE SHAFT COMPANY 
5690 Roosevelt Road, Chicago, U. S. A. 
41 Years Making Quality Products 
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ship emblem on the wall of the 
offices, and some of our doctors 
also use the emblem of the Na- 
tional Retail Credit Association 
on their statements. If you think 
it doesn’t help your collections, 


try it! 

I agree fully with you, Dr. 
Falls. Your patients will pay 
the doctor whom they are taught 
to pay, and with the proper co- 
operation they can be so taught. 
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“I am going to conduct my 
own business in my own way,” 
is a declaration of freedom made 
up of words that have no real 
meaning. None of us can be free. 
We are tied one to another. In- 
terdependence, not independence, 
is all we have. Wisdom therefore 
tells us to learn to co-operate. 
Unless we learn to live and work 
with others, we cannot get what 
is justly due us. 


& 
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earning $10 than to conserving 
$10,000. 

I find it much easier to earn 
money in a stable occupation like 
ours than to keep it; force of 
habit and inertia make one go on. 

Looking back over prophecies 
not come true, I am impressed 
also by the idea that in Finance 
as well as in Medicine, or any 
other not strictly uniform occu- 
pation, a certain indefinable gift, 
vision, fantasy, art, talent, or 
what, is in play, crowning the 
fundamentals of Science. 

Paul Gebel, M. D. 


TO THE EDITOR: 
Appr oval There are, I am 
sure, thousands of readers of 
your publication who peruse it 
with as much interest and ap- 
preciation as I do, but who are 
too busy to say so. I wish now 
to express my approval and ap- 
preciation of the most excellent 
and helpful magazine that comes 
to me each month under the title 
“Medical Economics.” 

L. D. Smith, M. D. 


Bills TO THE EDITOR: 
After reading 

Mr. Swink’s “comeback” at Dr. 
Falls, I am still agreeing with 
the latter. The case illustrations 
he gives are very typical of a 

percentage of cases. ‘ 

Mr. Swink says, “If the service 
is satisfactory—.” It is usually 





very satisfactory until we insist 
on being paid, and then we cease 
being the best doctor in town 
and become just an ordinary, 
even an incompetent, doctor. 

If the radio dealer could not 
repossess he would find his col- 
lections much more difficult. 

We doctors have a great deal 
to learn about collections, but 
after thirty years of trying I 
am sure Mr. Swink has also 
much to learn about medical bills. 

J. M. McNaughton, M. D. 

Reading TO THE EDITOR: 

Since becoming 
a physician’s secretary I’ve had 
little time for the vast amount 
of reading I used to do. The 
only publication that I have had 
time for is MEDICAL ECONOMICs. 
Obviously before coming into the 
office I had never read it, nor 
did I know of it. Somehow I have 
not missed the other reading as 
much as I thought was inevitable. 
And I have thoroughly enjoyed 
your little magazine. 

I think that the articles are 
interesting and helpful to any 
one who like myself is “new” in 
the game. And Mary Kinsley’s 
Diary shouldn’t have ended so 


soon! M. E. T. 
; TO THE EDITOR: 

Hospi tals The article by 

Dr. Little, “Cutting Costs,” in 














Try this 
“Slow-Ground” 


Syringe 
at our risk 


The coupon brings the wanted size 


cane gl is an important ad- 
vance in syringe making; one that 
pater eliminates leakage and back- 
re in Luer syringes; and prolongs their 
accurate life indefinitely. If you are 
about to buy syringes, accept the trial 
offer below. 


“Slow-Grinding” has upset old ideas 
about syringe accuracy and long life. No 
rapidly ground syringe is entirely free 
from strains caused by frictional heat of 
grinding wheels used to smooth the pis- 
ton. Rapid grinding sets up strains that 
later result in excessive breakage, in 
leakage, in backfire. 


“Slow-Grinding” eliminates these 
troubles. A_ special process used in 
grinding VIM Emerald Syringes permits 


an accuracy of less than one ten-thou- 
sandth of an inch—permits the fitting of 
the piston accurately from the barrel 
top to barrel = hat gives a new 
smoothness, a velvety action utterly un- 
like any syringe you have known. 


And because Slow-Grinding does not 
affect the temper of the glass, VIM 
Emerald Syringes maintain their tight- 
ness indefinitely. A single VIM has been 
used 18 months without developing leak- 
age. A VIM Slow-Ground Emerald Syr- 
inge withstood fifty (50) boilings with- 
out effect upon its accuracy. Only slow- 
grinding of a heat resistant glass makes 
this performance possible. 


MacGREGOR INSTRUMENT CoO., 
ME 1030, Needham, Mass. 


I want to try the VIM Slow-Ground 
Syringe (s) checked below and attach 
check to cover. If I am not satisfied, you 
are to refund the full amount. Include a 
free copy of “New Advances in Tech- 
nique” in the shipment. 











(1 2ee Regular @ $1.25 
PMID MINUET «cscs censascstiphssecoonactbcstie 2.00 
DD 10ce Regular @ ..........................-..-... 2.50 
DC 20ce Regular @ ............--.....--.--.--.-. 3.00 
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October, has a statement twice 
repeated, blaming too much 
hospitalization of patients for 
much of the high cost of 
illness. Unquestionably there jg 
no other one thing that is 
doing so much to make medica] 
care prohibitive than the sending 
of every patient with a minor 
ailment to a hospital. The young 
graduate of today has a hospital 
complex and is lost when he at- 
tempts to treat a patient in the 
home. He has become more pro- 
ficient in a study of charts and 
laboratory findings than in clini- 
cal medicine and is lost without 
these aids. Then too, better fees 
are obtainable and more adver- 
tising accrues from a _ hospital 
practice. 

Another class is the practi- 
tioner who lacks confidence in 
himself and sends everything to 
the hospital so he may have the 
supervision of the “higher ups” 
to whom he refers his work. Sur- 
vey any lounging room in a hos- 
pital and you will see these same 
doctors from day to day waiting 
around for conferences. Their 
patients are paying for this di- 
viding of responsibility in addi- 
tion to hospital and nursing fees. 

A few years ago where there 
were one or two small hospitals 
in a given city, there now are 
four or five, many times the size 
of the old. Formerly the hospi- 
tals contained almost nothing but 
surgical cases while today medi- 
cal cases and those for “obserya- 
tion” are multiplied. Competing 
organizations build hospitals and 
they must be kept full. Adherents 
to these organizations are easily 
induced to go to their institution 
on slight excuse for they feel 
they are entitled to the benefit 
of their investment. 

An illustration in closing will 
show what the hospital habit 
does. A lady of advanced years 
fractured her hip. Instead of 
calling a man competent to care 
for this type of injury she called 
an internist who referred her to 
a surgeon. The fracture did not 
heal. She remained in the hospi- 
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tal, having a special nurse for 
many weeks, in fact until the 
family nest egg laid up for old 
age was gone. During all this 
time both the internist and the 
surgeon attended her. Obviously 
she could have been as well cared 
for in her home and lifted when 
necessary by strong arms, and 
not reduced to penury. Now that 
her money is gone she has un- 
trained help but is dependent on 
her relatives. 

The hospital display is a great 
advertising medium and makes a 
strong impression on the layman. 
When the bill is paid though, he 
is a poorer and wiser man but 
no better off physically than if 
he had been attended in his home. 


B. A. M. 
© 


Everybody’s (Cont. 


. from 
Business _ Page 29) 


facts. The purchasing power of 
the dollar is at the highest point 
reached since 1918. Living costs 
are at the lowest level in 12 
years. The business index for 
the United States now shows a 
decline equalling that of 1921 
and greater than that of any 
other period since 1900. 

While the much advertised 
Dow-Jones average of the prices 
of a selected list of industrial 
stocks is still above the level of 
1927, the average price of all 
the stocks on the New York Stock 
Exchange is at the low point 
reached during the severe de- 
pression of 1921. The drop in 
many standard securities has 
been equal to the return they 
would yield in 20 years at the 
present rate of dividends. 

ok * * 


The oppurtunities for people 
in the United States are greater 
than ever before. Neither science, 
nor engineering, or their accom- 
plishments have been destroyed. 

(Turn the Page) 














Put Protection 
into your sterilizer 


No more rusty instruments, if 
you take the precaution to put 
STER-TABS into your sterilizer 
and protect them during this im- 
portant period. 

Rust, corrosion and the other 
destructive elements in the water 
cannot attack your useful instru- 
ments, saving time and money. 


Two STER-TABS added:to each 
quart of water in the sterilizer 
give positive and absolute protec- 
tion. 

Package of 100 STER-TABS $0.75 
Package of 500 STER-TABS 3.25 
Package of 1000 STER-TABS 6.00 


At Leading Surgical Dealers 
TEST STER-TABS Yourself 


J. SKLAR MFG. CO. 
133 Floyd St., Brooklyn, N. Y. 


Send me FREE samples of 
STER-TABS to test. 
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48.000 DOCTORS 
have requested 


Samples for 
adeno? 


The active interest in the Gerber 
Strained Vegetable Products shown by 
the Medical Profession has contributed 
definitely to the growing success of the 
products—and is keenly appreciated by 
those of us responsible for the intro- 
duction of the products—and now so 
dcfinitely pledged to the continued ob- 
servance of those technical details that 
have secured the approval the products 
enjoy. 


Of particular interest to the physician 
at the present time, is the fact that the 
Gerber Products Division engineers, co- 
operating with other authorities in the 
industry, have perfected and installed 
completespecial equipment for cooking 
and straining the Gerber products. 


Patents have been applied for on this equip- 

ent. Among other purposes, it serves the 
important function of excluding oxygen from 
contact with the Gerber Vegetable Products 
during the straining operation. This exclusion 
of oxygen in this process represents the most 


—for baby—for the older 
children—for diabetic, 
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advanced operation we know of for conserva- 
tion of the vitamin factors susceptible to loss 
through oxidation in the straining process with 
ordinary equipment. 


This new Gerber straining process, supple- 
menting the vitamin and mineral salt conser- 
vation effected through the new steam pressure 
cooking process, provides the physician with 

er definite assurance of the superiority of 
the Gerber Strained Vegetable Products over 
vegetables cooked in open vessels and strained 
with ordinary equipment. The fresh, choice 
Michigan vegetables used in the Gerber Prod- 
ucts are started on the cooking process while 
still crisp and fresh. This latest im- 
provement gives them still greater value in 
providing for the vegetable supplement to the 
growing infant's milk diet in a uniform, ac- 
curate and wholesome manner the entire year 
through. 


If we have not already had the privilege of send- 
ing you samples of the Gerber Products, we 
would appreciate it if you would fil! out and 
mail us today the coupon below. We would 
also be happy to have the paiape of sending 
you a reproduction of the original Gerber Baby 
drawing. Just check the square provided in 
the coupon. 


GERBER PRODUCTS DIVISION 
Fremont Canning Company Fremont, Mich. 


colitic, and other special diets G erb ers 


STRAINED VEGETABLES 


Gerber Products Division nly 
Fremont Canning Company,Fremont, Michigan, Dept. ME-1 
0) I would be glad to have a reproduction of the Gerber Baby. 
Without obligation, you may send me samples of the Gerber Strained 
Vegetable Products checked below 


DO Strained Vegetable Soup (J Strained Spinach_ [DD Strained Green 





s () Strained Peas [1 Strained Prunes [J Strained Tomato 
CO Strained Carrots 
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Address —- 
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Under-production has been sub- 
stituted for over-production. In 
a number of lines of business it 
js not possible to secure supplies 
of manufactured goods until the 
factories receive the orders and 
turn them out. The driving power 
of abundant cheap money has 
taken the place of the restric- 
tive action of tight money. 

Here in the United States there 
are only 40 people per square 
mile. We have a wide diversity 
of climate and the world’s largest 
supplies of essential raw mater- 
ials. We contribute the largest 

reentage of all the grain, to- 
lice, cotton, coal, oil, sulphur, 
copper, iron, lead, zinc, natural 
gas and artificial silk, produced 
throughout the earth. 

We are far removed from the 
time when our population will be 
stationary. Births are exceeding 
deaths by eight per 1000 per 
year. Although the birth rate 
is declining, our increase in popu- 
lation during the next decade 
with immigration included; will 
average at least 1,200,000 an- 


nually. This means growing 
cities, increasing real _ estate 
values in urban communities, 


more homes and schools and a 
steady expansion in consumption. 

Notwithstanding some recent 
opinions to the contrary, an in- 
creasing population is an eco- 
nomic asset. A stationary popu- 
lation would be a calamity to the 
farmer, damaging to industry 
and a threat to wages. In the 
words of one, “Not a single man 
would find work any more easily 
merely because no children were 
being born. On the other hand 
unemployment would be rapidly 
increased.” We may regret over- 
production, but let us not worry 
about over-population. 

Private loans abroad by Ameri- 
can investors total close to six- 
teen billion dollars. Our wealth 
is estimated to be approximately 
four hundred billion, and our na- 
tional income in the neighbor- 
hood of ninety billion per annum, 
the highest per capita income of 
any country on earth. 
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The tastes of our people are 
uniform, permitting us to enjoy 
the benefits of mass production. 
Our social strata are not sharply 
divided, and we are not ruled by 
the sons of the leaders of the 
past. Our masses have reached 
a level of intelligence that makes 
it impossible. for the forces of 
revolution and the exponents of 
unproved economic and political 
theories to gain headway. 

The readjustments of the past 
12 months have prepared a solid 
foundation for a new era of trade 
and industrial expansion. The 
road ahead has been cleared for 
rapid advances in chemistry, en- 
gineering and the se of 
economic and political problems. 
American business is carried on 
largely by great corporations, 
and the ownership of these has 
been shifted from Wall Street to 
Main Street. When Main Street 
finally insists on the stabilization 
of prices by outlawing the ac- 
tivities of selfish and irresponsi- 
ble pools, the transformation 
will be complete. 

« fe * 


The days before us will dis- 
close many new synthetic foods, 
startling developments in the 
manufacture and use of cold, ra- 
pid progress in the preservation 
of health, automatic factories 
operated almost entirely with 
mechanical power, world-wide 
transportation by air, and revolu- 
tionary changes in the fields of 
radio, electronics, fuels and 
alloys. 

Coming months open a new 
chapter in world history. There 
ean be no walking backwards. We 
started on the liberation of man 
from serfdom, and we must either 
fe ahead with the job of making 
eisure and luxury available to 
the masses or face the crisis of 
a revolution. New projects and 
new industries will have to take 
up the slack of unemployment 
very soon if we are to avoid a 
conflict between the idle masses 
and current social conditions. 

Never has American business 
been confronted by fewer serious 
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Gms. Prot. Fat Carb. Cal. 
1% tablespoons Keox Spar- 
kling Gelatine . 9 

\% cup cold water ‘ © 
1% cups being water oe . 
zt lemon juice. 20 .. 2 
4 teaspoon ° 
1% cups cooked spinach 

« . 6 7 
2 hard cooked eggs... wo 13) Ws 


» Totel 28 WS 9 242.5 
Oneserving S 2 is# 
Seek gelatine im cold water and disclve im borhng 


wise im sixths and sprinkled with paprika. Serve with 
mayonnaise. 











SELLIED CHICKEN IN CREAM 
(Six Servings) 
Gms. Prot. Fat Carb. Cal. 
1 tablespoon Knox Celatine 7 @ se »% os 
\% cup cold chicken broth or 












water = 

1% cups boiling chicken 
broth, fat free oy 

Pinch pepper 


1 cup cooked chicken, m ’ 
25 4 2 


\% oup cream, whipped so 5 m $3: 
Total 31 44 15526 
Oné serving 5S 7 88 


Sook gelatine in cold liquid for five minutes and dis- 
solve in hot broth. Season with sak and pepper and 
chill until nearly set. Fold in chicken and whipped 
cream. Turn into molds and chill until Gro. Serve 
en lettuce or garnished wah parsiey and strip of 
pimente. 























TOMATO JELLY 
(Six Servings) 
Gms. Prot. Fat Carb. Cal. 
1% cups hot water ’ ee ° 
% teaspoon salt ee 
Y% teaspoon whole mixed 


pices “o «0 
14 tablespoons Knox Spar- 
hing Gelotioe » 9 


5 tablespoons cold water ee e 
1% cups tomatoes strained 250 3 Ss 


2 tablespoons vineger ... 

e Tetel 12 5S 6 5 

Gne serving 2 2 15 

Bring to boil, hot water, salt and spices. Soak gelatine 
im cold water for Give minutes and dissolve im het liquid. 
Straim imte tomatoes and add vinegar. Stir well and 
pour inte molds. Chill until set Serve plain, or on let- 
tece, with or without salad dressing. 
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YES! 


the Diabetic 
can eat 
them all; 


ONTROLLING the diabetic diet is oftén a problem= 
but the solution is often found in Knox Sparkling 

Gelatine—pure gelatine—free from sugar, artificial flavor. 
ing or coloring. 

Knox Gelatine does two things for the diabetic: 

Makes the foods which grow monotonous look and taste 
entirely different—provides the pleasure which satishes 
taste! 

Makes a small quantity of vegetables, meat or fish goa 
long way— provides the bulk which satisfies appetite! 

You will find Knox Gelatine a valuable aid in keeping 
your diabetic patients’ diet happy. We would like to send 
every physician a booklet on “Diet in the Treatment of 
Diabetes’ by a widely known dietetic authority —present- 
ing many new ideas and recipes in the preparation of bene 
ficial diabetic diets. It is of such character that it may be 
placed in the hands of any patient with the assurance that 
it will act as a safe diet control, and at the same time make 
the patient as happy with his food as though he were not 
on a diet. This booklet will be sent in any quantity, to 
supply the diabetic patients of any physician who will mail 
the coupon. 


ee eee ee 


F you agree that recipes like the ones on this page will be helpful in 

your diabetic practice, write for our complete Diabetic Recipe Book— 
it contains dozens of valuable recommendations. We shall be glad te mail 
you as many copies as you desire. Knox Gelatine Laboratories. 442 Keon 
Ave , Johnstown, N. ¥. 
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problems. Practically every form 
of menacing inflation has been 
corrected. We have greater avail- 
able wealth to work with than 
any people ever had before. La- 
por is plentiful, production facili- 
ties are at hand and extravagance 
has been abolished. We have 
everything needed to make us 
a happy and busy nation except 
the will to commence. 

Of course, the mechanization 
of industry must continue. It is 
to that chiefly we owe our world 
leadership. But it is our duty to 
give more consideration to the 
workers ruthlessly displaced than 
to the out-of-date machines we 
scrap. It is essential that indus- 
try find a way to settle justly its 
indebtedness to workers who lose 
that society may gain. For reme- 
dies we might consider a dis- 
missal wage, shorter working 
periods, and a system of Federal 
employment agencies. 

In building our new era of 
prosperity, let us begin right by 
undertaking at once to work out 
the answers to age-old questions. 
Here is one that deserves atten- 
tion: Is it impossible to prevent 
the periodic speculative orgies 
that draw in the public, destroy 
the savings of millions of people 
and hurl business from the 
heights of folly to the depths of 
despair? A social menace that 
refuses toa lend itself to self- 
correction, must either be re- 
moved or controlled. d 

Let us quit temporizing with 
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destructive forces that are con- 
tinually destroying the stability 
of prices and preventing the uni- 
form growth of industry. It is 
time that legitimate business’ 
struck back at its enemies—those 
who kick at high and low to suit 
the needs of speculation—who are 
more interested in wide price 
fluctuations than the steady pro- 
duction of goods. 

Many great reputations and 
fortunes are born during periods 
of industrial distress and diffi- 
culty. But the men back of these 
outstanding accomplishments are 
the kind who clutch their aims 
with an iron grip. Blown this 
way- and that, they only bend, 
and never break. They are stead- 
fast in their opinions, never wait 
for the crowd, and do not change 
from a bull on Monday to a bear 
on Friday. What one does in 
spite of circumstances, rather 
than because of them, is the mea- 
sure of his ability. 

With human nature as it is, 
there is no way to prevent the 
coming of times when life loses 
much of its song. But we must 
remember that the effect of de- 
spondency is disastrous. It pro- 
duces paralysis of effort and 
forces the individual to take his 
eyes off encouragements and look 
onlv at difficulties. No one is ever 
beaten unless he succumbs to 
discouragement, and such a con- 
dition never helped Mr. Citizen 
or his business over a difficulty, 
and never will. 


& 
The Doctor and His Investments 


Continued from Page 21 


mately will improve, as doubt- 
less they will, but he is also stak- 
ing his capital on the assumption 
that those corporations which he 
selects will be able to survive 
the economic disturbances which 
the country goes through. He is 
not only asuming that such com- 
panies will maintain solvency no 





matter how bad the depression 
proves, but also that they will be 
able, in the more normal years 
ahead of intensive competition, 
to maintain their relative posi- 
tion in the industry and to grow 
with the country. 

In deciding how groups of com- 
panies rank as to prospects for 
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The Undernourished Child 


is usually Deficient in 


Vitamin B 


Puysicians have long recog- 
nized the value in diet of the 
fat soluble Vitamins A and 
D, and the antiscorbutic Vita- 
min C. And now, Vitamin B 
has been properly evaluated. 


Vitamin B builds appetite, 
promotes growth, and in- 
creases resistance to disease. 
It should therefore have a 
place in meeting the nutri- 
tional requirements of chil- 
dren, convalescents and all 
who are underweight and un- 
dernourished. 

When such a regimen is in- 
dicated, Maltine With Cod 
Liver Oil is a valuable dietary 
adjunct. 


Seventy per cent of this 
preparation is Maltine, a con- 
centrated extract of malted 
barley, wheat and oats—a 
plentiful source of Vitamin B. 
The 


remaining thirty per 


cent is pure vitamin-tested 
cod liver oil. Maltine With 
Cod Liver Oil has a Vitamin- 
A potency of at least 230 
U. S. P. units per gram. Its 


Vitamin-D potency is such 


that rachitic rats, fed 20 mg. 
daily, showed perceptible to 
distinct healing of rickets in 
from 6 to 10 days (line-test). 


When Maltine With Cod 
Liver Oil is added to orange 
juice (Vitamin C), in ade- 
quate dosage, the patient 
gains the four important vita- 
mins A, B, C and D in ade- 
quate quantity for normal 
growth and health. Clinical 
tests show that Maltine With 
Cod Liver Oil is more palat- 
able and more readily toler- 
ated than plain cod liver oil. 
It belongs in your armamen- 
tarium. The Maltine Com- 
pany, 20 Vesey Street, New 
York City. Established 1875. 
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survival, the investor should bear 
in mind that the essential and 
well managed public utility cor- 

rations have the advantage of 
legal monopoly and are, there- 
fore, as a class, in a stronger 
position than industrials, each of 
which must perpetually fight to 
maintain its place in the compe- 
titive sun. 

Railroads, though not quite so 
free from competition, are in a 
somewhat analogous class. They 
compete, under orderly conditions 
to some extent prescribed by the 
Interstate Commerce Commis- 
sion, under the terms of Congres- 
sional Acts. Moreover, with new 
railroad building virtually non- 
existent, the carriers are free 
from competition of new lines, 
enjoying an immunity in this re- 
spect which the industrial cor- 
porations cannot enjoy. 

Unfortunately for railroad in- 
vestors, however, although the 
Transportation Act of 1920 which 
indicates that railroads should 
get a fair return on their prop- 
erty investments—a return de- 
fined by the Interstate Commerce 
Commission as 54%%—the Act 
does not guarantee such a re- 
turn to the railroad. As a matter 
of fact, at no time since 1920, 
even during the heyday of na- 
tional prosperity, have the rail- 
roads earned the prescribed fair 
return. 

Accordingly, with the peak of 
maximum earnings restricted un- 
der the terms of the Transporta- 
tion Act of 1920, which provides 
that half the excess returns over 
6% should go to a government 
revolving fund, the railroads are 
not allowed to share fully in the 
fruits of prosperity. 

However, as the earnings re- 
‘eords for 1930 thus far have 
shown, the railroads participate 
fully in troubles, ravages and de- 
creased earnings of a depression 
period. In spite of this disadvan- 
tage, which at this writing has, 
in my opinion, been fully re- 
flected in the low market prices 
prevailing for railroad stocks, 
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railroads have the advantage of 
being a staple, permanent indus- 
try which doubtless will survive 
through the years in spite of the 
new competition from automobiie 
trucks and airplanes. Thus, in- 
vestors should take advantage of 
existing opportunities to pur- 
chase stocks of the strongest rail- 
roads on the basis of present 
relatively high yields. 

The future prosperity of rail- 
roads would be enormously 
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heightened, in my opinion, if they 
would become more venturesome. 
They might take a leaf from the 
book of experience of industrial 
corporations to foster progres- 
sivism by incessant research and 
experimentation. The rails, as a 
group, have been laggards with 
respect to progress, deficient in 
daring and in innovations. In 
the future, the great railroad 
companies’ should regard them- 
selves, not as steam railroads, 
but as transportation companies 
which will avail themselves of all 
new facilities for transporting 
men and material from place to 
place, tying up with airplanes, 
buses, steamships, and other 
agencies of transportation. 

In recent years the more pro- 
gressive railroad managers have 
shown increasing disposition to 
take this newer and larger view- 
point. In an age that demands 
increasing speed, railroad man- 
agers as a whole, however, 
have been standing pat for two 
decades with the older standards 
of speed for passenger trains. 
On the other hand, there has been 
some distinct progress in the 
matter of speeding up freight 


trains, and in this development . 


the venturesome Van Sweringen 
Brothers of Cleveland have been 
leaders. : 
J. J. Bernet, chief operating 
official of the Van Sweringen 
lines, has done much to set the 
new fashion in speedier move- 
ments of freight trains. Such 
speeding up is not only an im- 
portant railroad development, but 
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also changed the character of 
general business in the United 
States, thus making it possible 
for manufacturers and retailers 
to get along on smaller inven- 
tories and reducing the cost of 
tying up merchandise in freight 
yards. 

The railroads as a whole have 
made a wretchedly poor earnings 
showing this year, and this earn- 
ings situation has resulted in a 
wholesale indiscriminate dump- 
ing of even the best railroad 
stocks on the market at sacrifice 
prices. The discerning investor 
should look behind the figures 
and realize that the decline in 
net earnings of the railroads was 
enormously exaggerated by the 
fact that railroad executives 
went to extremes to cooperate 
with President Hoover’s program 
of stabilizing business. 

In accordance with an agree- 
ment made with him at the White 
House Conference in November, 
1929, railroad executives not only 
kept up their large spending pro- 
gram for developments and im- 
provements, but also increased it 
the first part of this year. Un- 
der natural conditions, they 
would have made drastic re- 
trenchments right at the start of 
the depression, which would have 
made their earnings statements 
look a little more attractive. 

From the longer viewpoint, 
through essential and important 
improvements made this year, in 
time of depression when materi- 
als are lower and when labor 
efficiency was heightened, rail- 
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Who is your Patient? 


MAN or woman? Adult or child? 

A very necessary question when 
you prescribe a remedy for constipa- 
tion—unless it is Agarol the original 
mineral oil and agar-agar emulsion 
with phenolphthalein. Then you need 
to give thought only to the dose. And 
that is simple. Begin with a table- 
spoonful for adults and a teaspoonful 
for children, at bedtime. Reduce the 
dose as improvement takes place. 
No excess of mineral oil to make ad- 
justments of the dose necessary. An 
emulsion as fine as it can be made 
that mixes thoroughly with the intes- 
tinal contents, carries unabsorbable 
moisture to them and makes evacu- 
ation easy and painless. 
Besides, it gently stimulates peristal- 
sis, and thereby makes the result 
certain and reeducation of the bowel 
function possible. 


AGAROL for Constipation 


WittiaM R. Warner & Company, Inc., 113 West 18th St., New York City 
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roads strengthened themselves 
for the future; some of the 
charges made against earnings, 
from an economic standpoint, 
really constitute capital improve- 
ments which go to make railroad 
stocks better investments than 
they otherwise would have been. 

In the case of the public utility 
industry, especially the prorres- 
sive light and power wing of the 
industry, such companies show a 
long term upward trend in gross 
volume and this trend is only 
moderately disturbed, even dur- 
ing periods of major depressions. 
Likewise, the upward trend is 
only slightly accelerated during 
boom periods. Accordingly, from 
a distinctly investment stand- 
point, such public utility stocks 
become less attractive in bull 
markets when there is a disposi- 
tion to exaggerate earnings pros- 
pects, and become more attrac- 
tive in bear market, when there 
is a tendency to quote the stocks 
at a more reasonable times actual 
net earnings. The discerning in- 
vestor may rest assured that the 
age of electricity is not over, and 
that the upward trend of electri- 
cal consumption over a long peri- 
od of years will continue. 

As for industrial stocks, possi- 
bly the largest profits will be 
made by those who now pick up 


‘ forlorn hopes which will later 


prove to be big earners. But in 
connection with such companies, 
there is a good deal of guess 
work and pure chance involved, 
and for each winner that is se- 
lected, there will probably be a 
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dozen losers. It is the job of the 
speculator to take such risks, but 
the investor needs something 
more conservative. 

The quest among investors, 
large and small, for new-born 
industries, which, like .the auto- 
motive trade, will soon grow 
from infant to giant, goes end- 
lessly on. Those with capital to 
invest are ever searching for 
newcomers who can duplicate the 
success of Fords, the Wool- 
worths, and the Rockefellers. 

That such impulses are eter- 
nally overating in investment mo- 
tives is amply proved by the 
data in the prc: pectuses in sales- 
men’s kits or ovractically every 
blue sky promotex in the country. 
Venders of new and untried en- 
terprises seek to win confidence 
by attracting attention to the 
successes of established concerns 
in the same industry. By power 
of suggestion, which cannot be 
regulated by statute, the swind- 
ler conveys the impression that 
what the going concern has ac- 
complished, the new enterprise 
can also achieve. Such an as- 
sumption is wholly illogical. 
Nevertheless, the fact that the 
argument sells vast amounts of 
securities indicates that it is 
based on sound selling psychol- 
ogy. In times like the present, 
when the shares of even the pre- 
eminent leaders are in the bar- 
gain zone, investors need not con- 
sider companies which are mere 
prospects rather than proven per- 
formers. 

(Turn the page) 
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It is desirable, of course, that 
there should be a willingness on 
the part of venturesome souls— 
the speculator class—to entrust 
part of their surplus to the fi- 
nancing of new ideas. Progress 
in the industrial world depends 
upon incessant experimentation, 
and someone has to pay the 
freight. One of the primary so- 
cial objections to the sale of fake 
stocks is that it absorbs specu- 
lative capital from legitimate en- 
terprises, which should be used 
to carry on the processes of trial 
and error at the frontier of in- 
dustrial advance. 

In this connection it is well for 
the investor to bear in mind that 
the great industrial corporations, 
such as General Motors Corpora- 
tion, E. I. duPont de Nemour, 
Allied Chemical and Dye, Union 
Carbon and Carbide, American 
Telephone and Telegraph, and a 
variety of others, make lavish 
annual expenditures on research, 
thus assuring themselves a stake 
in the new ideas and better meth- 
ods of the future. 

Picking winners at the frontier 
is charged with large risks. Even 
astute millionaires frequently 
judge wrongly, as revealed by 
the accumulations in their es- 
tates as disclosed after their 
deaths, in probate courts, of 
shares of oil wells that sprout 
only stock certificates, and mines 
that produce nothing but regrets. 

Neither the millionaire nor the 
workingman can afford to put 
good money into fraudulent en- 
terprises. For the poor man, the 
process involves loss of the pro- 
tection of his savings which sep- 
arate him from pauperism. For 
the rich man, such an “invest- 
ment” is an unwitting betrayal 
of the trust to use his wealth 
wisely. 

But what about legitimate in- 
dustrial experiments which may 
or may not prove profitable? 
Such innovations, if properly 
conceived under capable auspices 
deserve the support of capital, 
but all men are not in position 
to contribute to this activity. 


The individual of limited means, ‘jaa 





“The patient consults 
her Doctor. Does the 
doctor consult the 
convenience and com- 
fort of his patient?” 


Tenderness, irritability, in- 
flammation of the vaginal 
tract in women, occasions an 
amount of discomfort or even 
actual suffering, out of all 
proportion to the gravity of 
the existing condition, in many 
instances. 

Hypersecretion, Leucorrhoea, 
relaxation of tissue, erosion, 
ulceration, congestion, call for 
local tredtment. The fountain 
syringe is not always conven- 
ient to use. Neither is the 
vaginal douche. Furthermore, 
the effect is transitory. 
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gestive, tissue toning and 
soothing. They can be easily 
introduced and their slow 
solution assures a continued 
action upon the affected area. 
Their use assures the satis- 
faction of the doctor with re- 
sults attained and appreciation 
of the patient for comfort and 
convenience afforded. 


MICAJAH’S 
SUPPOSITORIES — 


stop bleeding, shrink tissue, 
soothe pain, do not wear out 
in effect, do not induce intol- 
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the antirachitic vitamin DI — 


HERE are special reasons 

why physicians are relying 
on Fleischmann’s Yeast during 
pregnancy and lactation. 


First, it is an effective food- 
laxative—gentle in action and 
non-habit-forming. 


Second, it is naturally rich in 
vitamins B and G, elements so 
essential to health of mother and 
normal growth in the child. Re- 
search has shown that a vitamin 
deficiency in the mother’s diet 
may be a cause of gastro-intes- 
tinal disorders during the first 
year of infancy. 


Third, an important new ele- 
ment, the antirachitic vitamin D, 
now exists in its richest food 


FLEISCHMANN’S 


YEAST 


ss. now vital in the diet of 
expectant and nursing mothers 
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Irradiating Fleischmann’s Yeast” 






























“by the Steenbock Process 
} as licensed by the Wisconsin 
ij Alumni Research Foundation, 





form in Fleischmann’s Yeast— 
produced by exposure to ultra- 
violet rays. Every cake now equals 
in vitamin D content a teaspoon- 
ful of standard cod liver oil. 


Vitamin D, you know, stimu- 
lates absorption of calcium and 
phosphorus. It helps the mother 
restore her heavy losses of these 
minerals . . . helps her teeth resist 
the decay so common at this time 

- helps build straight bones and 
hard teeth in her child. 


Only Fleischmann’s Yeast, 
remember, so abundantly pro- 
vides this combination of factors 
essential to the pregnant or nurs- 
ing mother. Urge your patients 
to avail themselves of its protec- 
tive benefits. 


NEW BOOKLET NOW READY! 





Health Research Dept. Y-V-12, Standard 
Brands Inc., 595 Madison Ave., N. Y. C. 


Please send me the brochure on Yeast 


Therapy, with special reference to the 
value of Fleischmann’s Yeast in pregnancy. 


Name. 
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especially in times like the pres- 
ent, cannot afford to risk his 
savings on prospects, no matter 
how promising they may be. The 
individual of large wealth, how- 
ever, might well allocate a por- 
tion of his estate for the highly 
speculative purpose of financing 
new ideas, new enterprises, and 
backing new personalities. 

Widespread assumption by the 
small business man and profes- 
sional man that he has to get 
into something new if he wishes 
to make a substantial profit is 
based on a fallacy. The individual 
who takes this view assumes 
that the economic growth has 
stopped, and that the large con- 
cerns can hope only to earn the 
going rate of interest on their 
capital. 


Ups and Downs 


-a monthly review by the 


financial editor 

Wall Street investment brokers 
are subject to criticism for their 
defeatist attitude in folding up 
their tents and remaining idle 
in this period of stress and 
strain. When stocks are demon- 
strably cheap in terms of assets 
and long term earning power, 
there has been a dearth of 
brokerage circulars recommend- 
ing issues. On the other hand, in 
the months just preceding the 
panic when stock prices were in- 
flated, there was a flood of cir- 
culars and advertisements urging 
investors to buy _ individual 
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stocks. If brokers are to be ac- 
tive only when public gullibility 
is high, they would leave one to 
conclude that they are primarily 
clearing houses for suckers. In 
spite of the buying apathy of 
the public at this time, brokerage 
concerns could lay a good basis 
for the future in directing atten- 
tion to securities which are in- 
trinsically cheap. My suggestion 
is not that they boom stocks, but 
that they make sincere recom- 
mendations, whether the recom- 
mendations be that they buy 
short term notes or long term 
bonds, or preferred stock or com- 
mon stock, whatever the case 
may be. 
* x x 

Discussing the long term fu- 
ture of leading public utility 
holding companies, F. L. Dame, 
president of the North American 
Company, said: “One of the 
cheerful aspects of the situation 
is that industries which have 
been going ahead at a rapid pace 
and have not been able to take 
advantage of the developments in 
research which would improve 
the efficiency of their operations, 
are taking this period of slack- 
ness and cheap money to improve 
their properties, so that as busi- 
ness comes back the power com- 
panies are going to achieve a 
considerable benefit from the 
added requirements.” 

* * * 

Those who are investing for 
the long pull should investigate 
the common shares of well man- 
aged general management invest- 





For..79.. Years 


A NAME 


THAT STANDS for QUALITY 
UNIFORMITY AND SERVICE 


OR 79 years we have furnished the 
physicians and pharmacists of the 
United States with drugs, chemicals, 
pharmaceuticals, laboratory apparatus 
and scientific supplies. 
Beginning in 1851 with a small re- 
tail drug store on’ the corner of Third 
Avenue and 18th Street, New York 











City, the business has expanded each 
year until now, in 1930, the establish- 
ment covers an entire city block. 

Each Eimer & Amend product, no 
matter what its nature, conforms to 
the highest standard of quality ... 
a fact that won and held for over 
three-quarters of a century the con- 
fidence and respect of medical and 
pharmaceutical professions alike. 

Quotations cheerfully furnished 


EIMER and AMEND 
Est. 1851 Inc. 1897 


Third Ave., 18th to 19th.St. 
New York . 
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akers are 


8&4 
Modern 





Magietans 


with Flour, Eggs, 
Butter, Milk and 


Sugar 










THis is one of the advertisements of The 
Suger Institute, eppearing in pap 

throughout the country. In order to keep 
the statements in accord with modern, 
medical practice, they have been sub- 
mitted to and approved by some of the 
leading authorities in the field of human 
nutrition in the United States. 
















Ir rr were not for those dainty 
cookies, wafers, sweet crackers and 


There is a place in every balanced 
diet for these. inexpensive cookies 


cakes made by the great baking 
companies of this country and sold 
at grocery stores everywhere—what 
would ladies do at their teas and 
bridge parties—what would we do 
for desserts? 

Alluring indeed are the creations 
of these bakers. And the marvel of 
it is that they come to us oven-fresh. 
What a tribute to the careful way 
they are made, packed and delivered. 






@“A bit of sweet makes the meal complete” 


and cakes. They round out the meal 
and make everybody satisfied. Too 
many of our meals are lacking in 
enjoyment because sugar has been 
left out. Try a dash of pure cane 
sugar in essential foods, such as 
vegetables, fruit and cereals, and 
see how much better they taste. The 
Sugar Institute, 129 Front Street, 
New York. 
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ment trusts whose present prices 
not only reflect the present de- 
fated values of the securities 
held in the investment trust port- 
folio, but also discount the fact 
that such shares are now selling 
as much as 20% below current 
liquidating value, reflecting the 
public dislike for investment 
trusts at this time. 


The ultra venturesome who like 
to sweeten their conservative in- 
vestments with a _ speculative 
plunge, but who are wise enough 
to eschew marginal speculation. 
might consider buying for cash 
with a small fraction of total in- 
vestable funds warrants giving 
the right to purchase common 
stocks at a specified time in the 
future at a stipulated price. 


In spite of the widespread 
general decline in corporate earn- 
ings this years, about three score 
companies reported increased 
earnings for the first half of 1930 
as compared with the correspond- 
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ing period of 1929. Many of these 
continued to show improvement 
in the third quarter. These com- 
panies who have been able to 
maintain earnings under adverse 
conditions demand a =e special 
study and investigation by in- 
vestors. 
* * * 

The mid-Autumn setback in 
high grade bonds was purely 
temporary. With the industrial 
outlook unsettled for the next 
few months the likelihood is that 
high grade bonds will continue 
to advance in price. Dr. 
Anderson, Jr., economist of the 
Chase National Bank recently 
pointed out that, as a result of 
the low interest rate, there were 
excellent bond and mortgage 
buys for the individual investor. 
But at the same time Dr. Ander- 
son cautioned banks against load- 
ing up unduly at this time with 
bonds which they may have to 
resell later when interest rates 
are higher and bonds are lower. 

(Turn the page) 











When an Antispas- __ 
modic or Sedative 
is indicated, Hay- 
den’s Viburnum 
Compound is 
“prompt in action 
andpleasant to 
taste. Samples to 

profession on 
request. 
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HAYDEN’S VIBURNUM COMPOUND 


Manufactured only by NEW YORK PHARMACEUTICAL COMPANY 
Bedford Springs, Bedford, Mass., U.S.A. 
Obtainable at Reliable Pharmacies 





-cological “practice, 
Contains no nar- 
| cotics and” leaves: 
no unpleasant after 
effectsL® Pye" F8 




































Increased Weight 


The Addition 
of 
OVALTINE 
to the 
Regular Diet 
may 
Turn the 
Scales 


ANY physicians are 
finding that with 
u nd er-nourished, 
under-weight youngsters, 
the addition of Ovaltine— 
the health food-drink—to 
the regular diet is the one 
thing needed to get the 
youngsters’ weight and 
general physical condition 
on the upward swing. 


Ovaltine, rich in growth 
promoting vitamins and 
mineral elements, is a bal- 








anced food-drink, so pal- 
atable that not only the 
youngsters but the old- 
sters love it too. 

Let’s send a regular size 
package to your home ad- 
dress. Maybe someone in 
your home needs Ovaltine. 


OVA LTINE 


Dhe Swiss Food - Drinks 


THE WANDER COMPANY 


Dept. M.E. 12 


180 No. Michigan Avenue, Chicago, III. 


Please send me a regular size package of Ovaltine, FREE. 
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Among the depression proof 
companies are listed the leading 
motion picture enterprises, in- 
cluding Loew’s, Inc., Radio- 
Keith-Orpheum, and Paramount 
Publix Corporation. In telling me 
why his corporation is able to 
report larger net profits for the 
first nine months of 1930 over 
the corresponding period of 1929, 
Adolph Zukor, president of the 
Paramount Company, told me: 
“The progress of our company 
this year, during the period of 
general depression has been due 
to an increase in the gross volume 
of our business, particularly in 
foreign fields, certain operating 
economies, which we have effect- 
ed, and to the continued popu- 
larity of Paramount Pictures.” 

* ok * 


Asked what would bring the 
turn in general business, Richard 
Whitney, Morgan broker and able 
new president of the Stock Ex- 
change, who enhanced his repu- 
tation by alert activity during 
the panic, replied “Courage— 
courage on the part of corpora- 
tions to use their resources for 
forward buying and courage on 
the part of the consumer public 
to buy instead of hoarding re- 
sources.” Mr. Whitney indicated 
that he thought that the turn 
in business would preceed, rather 
than follow, a drastic upturn in 
the stock market. Mr. Whitney’s 
emphasis on courage recalls the 
earlier statement of Ambassador 
Dawes in an address at Belfast, 
to the effect that he who was 
without fear in 1929 was a fool, 
and he who is without hope in 
1930 is a fool. And also Dwight 
W. Morrow’s aphorism to the 
effect that last year was a year 
for caution and this year was a 
time for courage. 

In recent weeks there has been 
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a shift of stocks from weak to 
stronger hands. That this has 
taken place is indicated by a 
steady and substantial decline 
in brokers’ loans. There has been 
a substantial amount of invest- 
ment odd lot buying on every 
severe break. Samuel F. Streit, 
president of the Stock Clearing 
Corporation, affiliated with the 
New York Stock Exchange, told 
me that he thought as much as 
$80,000,000 worth of stocks were 
taken out of the market in a 
week, mostly by odd lot cash 
buyers. 

The foodstuff industry is ap- 
parently staple and depression 
—<— General Foods Company 
as increased its operating profits 
for the first nine months this 
year. C. M. Chester, Jr., a lawyer 
by profession and head of the 
company, has done an excellent 
job this year in consolidating the 
gains of a long series of mergers. 
Mr. Chester tried to improve per- 
formance of the company by 
stimulating sales in the corpora- 
tion’s many lines, increasing dis- 
tribution efficiency, and improv- 
ing purchasing and manufactur- 
a efficiency. 

n emphasizing additional 
points, Mr. Chester informed me: 
“Introduction of new products, 
improved packaging, and lower 
prices have helped to maintain 
the volume of our cash sales. 

“Our sales organization has 
instituted a system of monthly 
inventories of our distribution 
which shows just where extra 
sales effort is needed. 


“Sales territories have been re- 
duced in size to enable salesmen 
to do more intensive work, and 
sales schools have been developed 
to keep salesmen properly in- 
structed. 

(Turn the page) 





A remedy is known for the resulis it gives — also by the results it does not give. 


affords the effects of cresote and guaiacol 
in respiratory diseases, without the gastric 
disturbance generally following the use of 
these drugs. 


Liberal trial quantity and literature upon request. 


WILLIAM R. WARNER & CO., Inc.,  - 


- 113 W. 18th Street, New York City 
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DRYCO 


is synonymous with 


 FLELP” 


Send for 
samples and lit- 
erature. Pin this 
to your Rx blank 
or letterhead 
and mail THE 
DRY MILK 
COMPANY, 
Inc., 205 East 
42nd Street, 
New York,N.Y. 


in treating the sick infant 


N almost every trouble which comes in 
treating the substandard baby the question 
of feeding correctly is the first consideration! 


In the feeding of infants, milk stands at the 
head of the list. Milk, however, to be bene- 
ficial must be free from pathogenic bacteria 
and be flexible—modifications must be possi- 
ble in all degrees of concentration. Volume 
must be readily gauged and specifically allot 
ted to each individual case. 


DRYCO adapts itself easily, exactly and 
peculiarly to the individual case. It allows of 
certain, specified amounts each of protein, fat 
and carbohydrate since its constituents are 
unvarying, its keeping qualities certain. 
DRYCO requires no refrigeration—and the 
volume, determined by the physician, can 
easily be adhered to by both mother and 
nurse in making each feeding. The nutritive 
value of volume can be increased or de- 
creased as the baby’s tolerance demands. 


ade 


Prescribe DRYCO for your Baby Patients—Sick or Well 
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“The integration of recently 
merged companies has resulted 
in more efficient methods in vari- 
ous departments.” 

ok Oo * 

Promoters are in a quiescent 
mood at this time. Better Busi- 
ness Bureaus and law enforce- 
ment officers have been increas- 
ingly vigilant, but even more im- 
portant has been the effect of 
the depression cutting down in- 
yestible funds of suckers. 

Capitalizing the fact that he 
belongs to the younger genera- 
tion, Roy L. Crawford, of Olney, 
Texas, in the spirit of the times, 
has attuned promotion to the eco- 
nomic mood of the hour, and has 
asked a wide array of persons 
whom he is circularizing to send 
him only $5, $10 or $20 for units 
of interest in a lease on Young 
County, Texas, land, where he 
promises to seek oil. With oil a 
glut on the market, I advise those 
of my readers who want to put 
money into oil to eschew wild 
cat schemes and to place their 
funds into securities of the 
strongly seasoned oil companies, 
which are sufficiently depressed 
to allure the bargain hunters. 

Although Mr. Crawford’s let- 
ter has qualifying clauses in the 
middle, it starts out in this vein: 
“IT am giving you... in this 
letter . . . one of the surest ... 
quickest . . . and squarest chan- 
ces to make money you have ever 
seen! This will be the only time 
you will ever be able to learn 
about this! So... if you want 
to make money... read every 
word of this letter now.” 

Until I got further, I assumed 
that the proposition was apple- 
sauce—and not petroleum. Young 
Crawford gives references, but 
asks his prospects to send him 
money first. Then, if the check-up 
is not satisfactory, he promises 
to return the money to them. He 
speaks well of himself, saying: 

am still a young man and have 
plenty of hustle and vim and vi- 
tality. I’m out to make myself a 
jackpot, and all the folks who 
a me will make money if I 

0. 
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Rustless Steel 
Surgical 
Instruments 


All of which are made from 
genuine “STAINLESS” STEEL. 


NO PLATING 


We are the largest manufac- 
turers of this line in the 
United States. 


Catalog on Request 


FRED HASLAM & CO., Inc. 
83 PULASKI STREET 
BROOKLYN, N. Y. 


Supplied through Dealers only 
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SANMETI 


A Requisite in the 
General Treatment of 
URETHRITIS—CYSTITIS 
PROSTATITIS 


Well Tolerated, 
Quickest in Reducing 
Inflammation, 
Allays Pain 
OD CHEMICAL CO. 
61 Barrow St., New York 


You may send me literature and 
samples of your SANMETTO. 
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City and State 
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Concentrated Vitamin Pro- 
ducts: This highly interesting 
little folder contains a lot of con- 
centrated information about a 
concentrated product. Write: The 
Takamine Laboratory, Inc., Clif- 
ton, N. J. 

+ ® * 

Samples of Alpha Naphco: 
Professional samples of this non- 
toxic disinfectant are offered 
physicians gratis by the Carel 
Laboratories, Redondo Beach, 
California. 

* * x 

New Thoughts on Digitalis Ac- 
tion and Dosage: This 12-page, 
illustrated booklet is just off the 
press; and contains some espe- 
cially pertinent information on 
methods of __ standardization. 
Copies are offered gratis to phy- 
sician-readers of MEDICAL ECco- 
NOMICS. Write: The Upsher- 
Smith Co., Sexton Building, 
Minneapolis, Minnesota. 

* * * 

Samples of Nonspi: Clinical 
samples of this antiseptic liquid 
for armpit perspiration are of- 
fered to physicians by the Nonspi 
- Company, 2651 Walnut Street, 
Kansas City, Missouri. 

* * ok 

Free Anatomical Studies: Free 
sets of anatomical studies are 
being sent to physicians on re- 
quest by the S. H. Camp Co., 
Jackson, Michigan. 


Fe department whose purpose is to help physicians 
keep in touch with current literature and samples 







































16-Millimeter Motion-Picty 
in Medical Kinematography: } 
prints of an article by this ti 
by R. Fawn Mitchell, published 
in Photo Era Magazine, 
offered gratis by Bell & Howe 
Company, 1801 Larchmont Ave 
nue, Chicago. 

* ed * 

“C. P.” and “Reagent” Chemi 
cals: A 64-page, attractively 
printed catalog of chemicals, 
boratory apparatus, and so forth 
is offered by Pfaltz & Bauer, Ine, 
300 Pearl Street, New York City 


* * * 


Questions Which Investors © 
ten Ask: A reprint of one of 
Old Counsellor’s talks on sow 
investment, as given on the H 
sey, Stuart & Co. radio progr 
Write: Halsey, Stuart & Co., 
Wall Street, New York City. © 

* ok * 4 

Gonococcus Infections: 
compact little booklet. discussinj 
the use of Glycerol-Vaccine, 
offered by the Lederle Labo 
tories, 511 Fifth Avenue, N@ 
York City. 

ok * od 

Super-Ear: This circular 
about a small non-electric he: 
ing device of unusual conve 
ence. Write: American Earphot 
Company, Inc., 10 East 43rd St 
New York City. 
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Seven years solving the problem; 


encountered in the treatment of 
intestinal stasis 


g intensive search for a substance which could be used in 
the treatment of intestinal stasis without the aggravating features 
possessed by purgatives, the objectionable features of such sub. 


stances as bran and mineral oil or the limited efficiency of agar. 
agar, led to the discovery of NATURALAX. 


It is now seven years since Lanman & Kemp, Inc., introduced 
NATURALAX—selected psyllium seed of the highest quality— 
and medical tests over this period have substantiated its efficiency 
as an ideal regulator. 


It is the only regulator which in its natural state produces both 
bulk and lubrication, and needs no combination with any other 
substance to improve or modify its action. NATURALAX is a 
demulcent and emollient and can be used for any length of time 
with perfect safety in cases where there is an inflammatory in- 
fection. The seed as well as the fine jelly that it exudes are 
chemically inert and cannot cause dyspepsia or irritation. 


NATURALAX is odorless and tasteless, and free from disagree- 
able properties before and after taking. The fact that it can be 
taken in water, milk, soup, cereals or desserts is an important con- 
sideration when prescribing for nervous or delicate patients. 


The microscopic photographs on the next page show the action 
of Naturalax when the seeds are immersed in water. The post 
_ card will bring you a full-size tin of Naturalax with which you can 
make your own test of this natural regulator. 


NATURALAX 














The microscope reveals the 
therapeutic value of this 
remarkable seed | 


met 6 re)» »—pertact - 
ly cleaned, selected psyl- 
lium seed—as you find it in 
the package. The seeds 
shown are magnified seven 
times. A level teaspoonful 
contains 4,000 to 5,000 


seeds. 


Naturalax soon after the 

seeds are immersed in 
water. The center picture 
shows the fine gelatin, which 
creates bulk and lubrication, 
beginning to exude from the 
seeds. 


3 iis picture shows how 

the seeds are separated, 
forced apart by the jelly-like 
substance which they exude 
upon absorbing water, and 
which lubricates and softens 
the intestinal content. 





(NATURALAX 


The exacting care and cleanline 
exercised by Lanman & Kemp, Inc, 
in preparing NATURALAX 


NATURALAX is the highest grade psyllium seed obtainable, [ 

grown under suitable conditions of soil and climate and — 

selected with great care. It is thoroughly cleaned by special 
hue and a uniform < 


machinery, thereby insuring purity, clean 
standard of quality. a 
Physicians may prescribe Naturalax with the full assurance _ 
that their patients will thus be using pure clean psyllium seed _ 
of the finest quality obtainable—the NATURAL regulator in — 
its NATURAL form. 








Prepared by 


LANMAN & KEMP, INC. 
Wholesale Druggists 
135 Water Street NEW YORK Established 1808 
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and Soft Diets: This book- 
on the use of gelatine in 
bod preparation has some high- 
practical information. For a 


spy write: Knox Gelatine Lab- 
ratories, Knox Avenue, Johns- 
nN. Y. 


* * * 
Ekzebrol: Composition, dos- 
and a general discussion of 
ase of this product, are con- 
sined in a compact eight-page 
mphlet issued b - Tosse & 
Inc., 33 35th St., Bush Ter- 

4 Brookiyn, N : A 


Tron plus Copper: This circular 
scribes briefly the advantages 
f the product Cupritone. Write: 
itman-Moore Company, Indian- 
Indiana. 
* * * 

"Dextrose in Infant Feeding: 
useful booklet, and another 
titled “Remedial Uses of Dex- 
ose,” both containing bibliog- 
phies, have been published by 


95 


the Corn Products Refining Com- 
pany, 17 Battery Place, New 
York City. 

* ok * 


Barnstead Automatic Water 
Stills: Complimentary copies of 
this large and complete hand- 
book of Barnstead water distill- 
ing equipment for all purposes 
are offered to the medical pro- 
fession by Barnstead Still and 
Sterilizer Co., Inc.,. Lanesville 
Terrace, Forest Hills, 
Mass. 


Boston, 


* * * 


Free Paper Drinking Cup Dis- 
penser: A mahogany finished 
glass-dome sanitary paper drink- 
ing cup dispenser for office or 
hospital use, together with a 
generous sample supply of cups, 
is offered physicians by the Vor- 
tex Company, 401 North Western 
Avenue, Chicago, Illinois. Be sure 
to enclose professional card or 
letterhead. 
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alifornia— One Year Later 
Continued from Page 15 


' May 1. One of Southern Cali- 
brnia’s hot days, but I really 
joyed it. The evening is cool 
d pleasant. What a country 
is is! Beautiful homes, yards, 
d residential streets. 

May 4 and 5. A trip to one of 


the beaches, followed by a re- 
action from an overdose of sun- 
bath (I thought I might be im- 
mune). Chills and fever, and 
days of peeling. 

May 27. Weather here seems 
to be generally fine. Days of 


With the many thousands of cases of 


TUBERCULOSIS 


home treatment is absolutely necessary and prominent Physicians agree that 
we have no medicinal remedy equal to creosote. 


Mistura Creosote Comp. 
(KILLGORE’S) 


| Meets all the requirements of the creosote treatment. It is a palatable pre- 
paration and does not disturb the most sensitive stomach. 


Sample and Literature on request. 


_ 55 West Third St. 


CHARLES KILLGORE 


NEW YORK 
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Now and then a trip to the dictionary refreshes the 
tired brain. 

Every one knows osmotic pressure. When this pres- 
sure is exerted inward the dictionary refers to the pro- 
cess as “endosmosis.” 

This describes exactly what takes place from the 
point of view of an anaemic human cell when it comes 
in contact with the soothing properties of ALKALOL. 

Impossible to get this action if an irritant germicide 
is employed and easily proved by trying on the delicate 
membrane of. your own eyes or nose. 

ALKALOL, being of lower specific gravity than the 
blood, is drawn inward to the cell itself, actually feed- 
ing it with important salts. 

By restoring normal tone to depleted cells, it aids in 
building up their resistance to germ infection. It 
assists rather than antagonizes Nature. May we send 
you a liberal sample? 
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The ALKALOL COMPANY 4 


! Taunton, Massachusetts | 
“rea 
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ALKALOL COMPANY, 
Tauton, Mass. 


Gentlemen: Please send samples of ALKALOL. 
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nt temperature. Some- 

times foggy. In all, however, 

ty of sunshine and comfort- 
ably cool nights. 

June 20. It is now 6:45 P. M. 
and hot. Have not been so hot 
in twenty-five years, at least not 
go continuously hot. Still, I 
haven’t suffered—in fact, I seem 
to relish the heat after the years 
of too much cool weather of the 
coastal Northwest. 


* * * 


Readers who still remember 
my first article may be wonder- 
ing what further part my mate- 
and-partner may have played in 
this undertaking. A few words 
tell the story. On her arrival in 
the city of our choice, she soon 
had the family housed in a fifty- 
dollar-per-month furnished du- 
plex house. Later, when my 
school work became assured, we 
moved to a furnished house at 
ninety dollars. She has handled 
her duties in an economical and 
satisfactory manner, and as a 
most pleasing compliment on the 
result of our undertaking, she 
continues to say, “I love South- 
em California”—which makes 
our vote unanimous! 

I don’t say that Southern Cali- 
fornia is the only place to live, 
but it pleases me. Climatically 
there is enough of chill, rain, and 
fog to make us always appreciate 
the sunshine and warmth. Here 
there are cities of beautiful 
homes, splendid highwavs, beau- 
tiful landscapes. Neighbors are 
“real folks.” There is none of 
the “high-hat,” and yet one’s 
neighborly acquaintance need go 
no further than just informal 
backyard conversations. 

Many people come to Southern 
California to spend their money; 
they are secure before arriving. 
Icame here not secure and have 
fo make a go of it. As matters 
stand now I hope to increase my 
mcome by developing additional 
work after school hours—just 
what I don’t as yet know. I have 
fo desire to wear myself out 
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AVM 


TRADE MARK REGISTERED 


COLLOIDAL 


for your Winter 
Patients— 


the undernourished chil- 
dren, the “rheumatics”, 
the anemic, the convales- 
cents and particularly 
those with respiratory 
tract infections, colds, 
bronchitis, grippe, etc. 


In these cases Olajen has 
proved of marked value 


To raise resistance— 


Stimulate the natural de- 
fensive mechanism— 


Rebuild. 


Olajen is not a specific—but—by 
the rapid assimilation and utiliza- 
tion of the calcium lecithin and 
other salts it contains it increases 
the patient’s physical resistance 
and forms a valuable metabolic 
adjuvant. 


Samples on request 


OLAJEN, 
INc. 
451 W. 30th 
Street 


New York 
f City 
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ESTABLISHED MEDICAMENT 
IN MORE EFFECTIVE FORM 


Oo... effervescent products manu~ 
fectured by us are: 

Aspir-Vess, which contains 5 
grains of aspirin in an effervescent 
alkaline medium. 

omo-V ess, which contains po- 
tessium, sodium and ammonium 
bromides in an effervescent alkes 
line medium. 


CINSA~= 


MEDICAL ECONOMICS 


The treatment of various forms of rheumatic conde 
tions, especially in chronic cases, is often greatly 
benefited by changing the form of the medicament, 

Here is a new form for a well-established remedy 
=<» more palatable and @ more effective forma 


CINSA-VESS 


—a combination of cinchophen, 5 gr. sodium salb 
cylate, 8 gr., colchicine, 1-200 gr., sod. bicarb, 
33 gr., citric acid, 21 gr. 

Cinsa-Vess is exhibited in the form of an efter 
vescent tablet. Dropped in a gless of water, it di» 
solves rapidly, forming a clear, sparkling and very 
palatable solution. Because the effervescent 
medium, the medicaments are rapidly absorbed end 
the alkaline character of the medium relieves the 
associated acidosis. 

We would like to have you try Cinsa-Vess on one 
of your many cases, and demonstrate for younell 


the quicker response and more ready acceptance, 
Use the coupon below ‘or a tube of Cinse-Vem 


EFFERVESCENT PRODUCTS, Ine. 
Elkhart, Indiana 





Aspie-V' 
Please send me a tube of Cinse- Vf ln my pace 
(please check peodert dosed) Dept ME-12 


VESS 
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striving to make fmore money 
than I need, but will be thankful 
if I make sufficient. 

It is my general belief that if 
one goes where he wants to live 
he will’ make a success in the 
same relative way that he made 
a success of life in his previous 
location. 

To come lastly to the financial 
(if somewhat confidential) de- 


I receive $304 per month as 
aa aeery with an ad- 
ional $35 to $40 monthly as 
physician at school athletic 
events. My total income for ten 
months is less than one-half of 
what I received in my former 
Pave but, on the other hand, 
have no office overhead, so that 
income is equal to a gross 
iiame of $550 per month were 
I in general practice in this city. 
Even so, at this time our fam- 
ily expenses show clearly that 
we need a net income of $500 
per month to provide for modest 
desires — clothing recreation, 
food, and the fixed expenses of 
rent and insurance. 

Thus it would appear to me 
that a general practitioner in 
this city would require a gross 
income of from $650 to $700 to 
provide for a family of average 
size. 


I do not criticize the school 
pay, for I am well paid for this 
type of work. I begin to doubt 
seriously, however, whether it 
would be feasible to conduct a 
practice outside of school hours. 
The day is too broken up. 

Moods enter into one’s life 
here as well as elsewhere. One 
can get the “dumps” as quickly 
in Southern California as in 
Washington or Oregon, but un- 
questionably the opportunity for 
sunshine does promote a cheery 
influence. 

All considered, we are glad we 
are here. I am looking ahead 
to the creation and development 
of substantial mental interests, 
and hoping to increase my in- 
come a reasonable amount. 

In my present position I am 
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free from any medical irritation 
—night calls, collection worries, 
and so on. I have plenty of time 
I can call my own. One cannot 
examine more than 10,000 school 
children (as I have done this 
last year) without finding some- 
thing of interest medically to 
himself. I feel it a privilege to 
be one of this Department of 
Health and Corrective Physical. 
Education, because of the broad 
development and skillful direc- 
tion given its work. 

Summed up in income, we now 
stand “so far so good.” 

Summed up in “The Vitamins 
of Mental Contentment,” our an- 
swer is “quite happy!” 
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Pisses 
COMPOUND 


OR treatment of 
subacute and 
chronic inflamma- 
tion of the mucous 
membranes, _espe- 
cially of the 
ufinary tract, Vera 
Perles of Sandal- 
wood Compound 
have been found 
effective. Two 
Perles, with or 
after every meal, 
as directed, consti- 
tute the usual dos- 
age. 
CONTAINING 

East India Sandal- 

wood Oil......0.061 cc 
Haarlem Oil 0.1848 ce 
Copaiba Oil ....0.061 cc 

Sample for 
clinical trial sent 
on request. 


The 
PAUL 
PLESSNER 
COMPANY 
Detroit, Mich. 


ven 


aN TEN 
PAUL PLE 
TROIT, M 
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All Expense Twelve - Day 
Cruise: This Nassau-Miami-Ha- 
vana combination for $125 up 
must be proving pretty popular. 
A folder describing the trip and 
accommodations is offered by the 
Munson Steamship Line, 67 Wall 
Street, New York City. 

* 


Many Sailings to Hawaii: Sail- 
ing schedules to Hawaii and re- 
turn for this winter and spring, 
with a list of inclusive tours, 
have just been published by the 
Matson Line, 215 Market Street, 
San Francisco, California. 


Scenic Cruises to California: 
This folder tells about “The only 
New York-California cruise offer- 
ing two days in Panama and ten 
visits in Columbia and the Span- 
ish Americas.” For the folder 
write: Panama Mail S. S. Com- 
pany, 10 Hanover Square, New 
York City. 

* * 

Ranches: A large, elaborate, 
and beautifully illustrated book 
about dude ranches has been pub- 
lished by the Northern Pacific 
Railway, St. Paul, Minnesota. We 


understand copies are available 
on request. 
* ak *” 


The Countries of Northern 
Europe: To anyone intending to 
visit Norway, Sweden, Denmark 
or Finland for the first time, this 
72-page booklet, with map, is 
practically essential. Write 
Swedish State Railways, 561 
Fifth Avenue, New York City. 

* * * ; 


- 


Program of the Vienna Medi¢ L 3 


Faculty: This booklet, printed 

German, lists the postgraduat 

courses offered in 1931. A cop 

can be obtained from the Aut 

trian Tourist Information Office 

400 Madison Avenue, New York 
+ * * 


India and Burma: This new, 
general handbook for visitors ® 
India is a complete resume 
travel information, including even 
a chapter on big game shooting 
and archeology. It has more 
than 100 pages, and would look 
well in anyone’s library. ; 
India State Railways, 342 Made 
son Avenue, New York City. 

(Turn to Page 105) 
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Write: #) 











(Mr. Spevens 2s here again, Doctor” 


Y physician has his share of Spivenses 
sort of person who is not actually sick, 
well. A puzzling and perplexing prob- 
Meause somewhere back in vour mind there 
lurks the thought that perhaps there's 
omething the matter with him that you 
yet discovered 
Ray diagnosis-—of obvious value in the de- 
of many definite pathological entities 
anew and great function in the recognition of 
y in its early aspect, at a time when it may 
it vague and confused symptomatic evidence 
arily for the general practitioner who appreci- 
ates the great value 
of X-Ray in routine 
diagnosis that West- 
inghouse has devel- 
oped theNo.6Unit 
anew counter- 
balanced radio- 
graphic and fluoro- 
scopic tile table, a 


generator and a control stand combined in 
extraordinarily flexible manner to meet every 
possible requirement: The transformer may be 
mounted on a wall and connected to the X-Ray tube 
with a conventional overhead conducting system; or 
it may be incorporated into the. head of the table 
whereupon the unit becomes completely self-con- 
tained, with high tension masts as an integral part 
of the table taking the place of the aerial. 


The application of principles of modern volume pro- 
duction, with all the accuracy of construction and 
excellence of workmanship this implies, has made it 
possible to produce the No. 6 Unit at such a substan- 
tial reduction incost 
that the matter of 
investment required 





becomes a negligible 
question, when com- 
pared with the ben- 
efits vou will derive 


from the possession 








of chis equipment 


Westinghouse X-Ray Company. Inc. 


WESTINGHOUSE X-RAY CO., Inc.,Long Island City, N.Y. 
Gentlemen: Please send me bulletin describing the Doctor 
No. 6 Unit 

* Please have your representative give me full details about 
this apparatus, and the budget plan on which I can buyit Address 
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(Opposite page) A portrait ot Dr. William Gerry Morgan, President 
of the American Medical Association. 
(Above) Prof. Paul Courmont, Director of the Bacteriologic Institute, 
maLyon, France, where an intensive study of tuberculosis is being conducted. 
(Below) A group of physicians who were given honorary degrees by 
the University of Pennsylvania start the celebration of the 165th anniver- 
sary of the founding of the first medical school. (Left to right, bottom 
row): Dr. Alonzo E. Taylor, J. Ramsey Hunt, Dr. Josiah H. Penniman, 
Thomas S. Gates, (Left to right, top row): Dr. Alfred Stengel, Dr. William 
Gerry Morgan, Surgeon-General Hugh S. Cumming, Prof. A. V. Hill, and 
Sir Walter M. Fletcher. 





= LOGICALLY CREATED—A NEW 


ERA IN THE TREATMENT OF 


RHEUMATIC AND GouTy ConpITIONS. 











Reg. U. 5. rat Of. 


HEN compared with other measures available to 

the practitioner in the treatment of rheumatic 
and gouty conditions, neuritis, neuralgia, sciatica and 
ee the superiority of ATOPHAN is at once 
evident. 


A OPHAN possesses systemic analgesic and anti- 
inflammatory properties—it brings about imme- 
diate and marked increase in uric acid excretion—with 
decrease of uric acid formation. Its gentle antipyretic 
effect with absence of profuse diaphoresis, as well as 
its valuable chola e and choleretic action is whole- 
heartedly approved by the profession. 


A OPHAN promptly relieves the pain first, and is a 
treatment in accordance with correction of the 
yng pathology. Its therapeutic scope is well de 
fined. Intolerance for Atophan is occasionally encoun- 

in individuals suffering from renal, hepatic or 
biliary dysfunction, 


TOPHAN has justly enjoyed over 16 years of high 

esteem and favor of the medical profession—and 

its acceptance and use to-day are more wide-spread 
than ever. 





Complimentary samples and literature 
gladly sent upon request. 


SCHERING & GLATZ, INC. 


113-123 West 18th St. New York, N. Y. 
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De Luxe Cruises: Literature 
™ describing two Mediterranean 

cruises leaving New York Jan- 
8 and January 24 has been 
i ished by the International 
Peereantile Marine Co., 1 Broad- 
way, New York City. They also 
have literature on the 133-day 
world cruise leaving San Fran- 
cisco Jaruary 4. 


* * * 


Mauretania to the Mediter- 
ranean and Egypt: A folder in 
modern style, describing one of 
the season’s cruises, sailing Feb- 
'ruary 21, 1931. Write: Cunard 
Line, 25 Broadway, New York 
City. 


* * * 


From the Mountain to the Sea: 
This is a full-sized magazine and 
is published every three months. 
It covers travel in France and 
may be obtained from: Office 
Francais du Tourisme, 4 E. 52nd 
St., New York City. 


* * * 


Historic England and Wales: 
Every part of England is packed 
with history and so is this 64- 

ge booklet offered by Great 
Sotern Railway, 505 Fifth Ave- 
nue, New York City. 


* * * 


Yellowstone National Park: An 
illustrated booklet on the famous 
historical park. Our copy comes 
from the General Passenger 
Agent, Union Pacific System, 
Omaha, Nebraska. 


* * * 


Tourist Map of India: Here is 
something for the lover of maps; 
this one unfolds to nearly the 
size of a desk, and is colored. For 
acopy write: India State Rail- 
ways, 342 Madison Avenue, New 
York City. 


* * * 


Scandinavian Air Express: A 
time-table of routes by which you 
can cover six countries in eight 
hours. Write Swedish State Rail- 
ways, 551 Fifth Avenue, New 
York City. 


WHEN 


WEST INDIES . . . nounay cauises 


Franconia, 16 Days, Dec. 20 to Jan. 5, $207.50 up 
Christmas in Kingston, New Year's Eve 
in Havana . . . also visiting Port-au- 
Prince, Colon and Nassau. 

Carinthia, 8 Days, Dec. 26 to Jan, 4, $140 up 
To Nassau and Havana . . . New Year's 
Eve in Cuba's gay capital. 

THE POST-HOLIDAYS CRUISE 


Carinthia, 16 Days, From Boston, Jan. 9 to Jan. 27 
From New York, Jan. 10 to Jan. 26, $207.50 up 
To Port-au-Prince, Kingstcn, Colon, 
Havana Nassau. 
“ THE MID-WINTER CRUISE 
Caledonia, 18 Days, Jan. 24 to Feb. 11, $197.50 up 


Down to Bermuda, Port-au-Prince, 
Kingston, Colon, Havana and Nassau. 
4 other cruises, varying in duration, from 
12 to 18 days . . . sailings from Feb. 14 
to April 16. Rates from $111 up, with 
shore excursions $126 up, according to 
steamer and lenath of cruise. 


>t 
HAVANA SERVICE 
The “Caronia” and “Carmania”, big ships 
exceeding by thousands of tons any other 
steamer in the N. Y.-Havana Service, sail 
every Wed. and Sat. from New York. 
First Class: $90 up, Round trip $140 up. 
Special 8 Day Cruise in the Carmania to 
Nassau and Havana Jan. 10...$140 up. 


A GALA EVENT... THE FAMOUS MAURETANA 
SAILS TO HAV: . FEBRUARY 11 


Carry your funds in Cunard Traveller's Cheques 


Send for descriptive literature to local 
agent or 25 Broadway, New Vork 


CUNARD 
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MAZON 


FOR SKIN CONDITIONS 


MAFON is an ethical preparation for 
treatment of 











ECZEMA 
PSORIASIS 
IVY POISON 
HEAD SCALDS 


Complete elimination 5 months 





Age 70 years, duration 7 years 


RING WORM 
ATHLETIC FOOT 
BARBER’S ITCH 

AND OTHER 
SKIN DISORDERS 


Mazon was originated in 1921 at the Presbyterian Hospital, Philadelphia, 
after long experimentation with actual cases. 

The action of its Phenolic substances Simplicity of application, reasonable 
and organic mercury compound in a cost, and above all, positive results 


-.,. in very obstinate cases have won the 
dreascless base reflects true scien confidence of the most critical and 


tific research and shows amazing skeptical physicians. Prescribe Ms 
results in treatment of Eczema and Zon in original one, two or four 


other skin disorders. ounce containers. 
There has never come to our attention a condition for which MaZon is in- 
dicated that has failed to respond to treatment when directions and cautions 
were followed. 

The only way to judge its merits is to try it. 





BELMONT LABORATORIES, Inc. 


Avoid 4430 Chestnut Street, 
Interrupted Treatment Philadelphia, Penna. M.E. 1 
Gentlemen: Please send me trial 
Request your druggist to stock MaZon supply of MaZon. 
and MaZon Soap for your own, as well 
as your patients’ accommodation. Dis- pares 





tributed by wholesale druggists. 


‘Address 
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| me; Deserves Your Confidence! 
Continued from Page 23 


it, “everything but drugs.” These 
stores are, aS a rule, interested 
primarily in volume of sales with 
its resulting low cost to the con- 
sumer and they are therefore at- 
tractive to the public. Many of 
these establishments are not in- 
terested in compounding prescrip- 
tions and frankly so _ indicate. 
They choose to retain the name 
“Grug-store” for the prestige that 
it gives, and, since they retain 
the name, they must have, in 
accordance with state law, a 

istered pharmacist in charge. 

e have, however, all grades 
of stores of this type, from those 
that encourage a_ prescription 
business to those that frankly do 
not wish it. I anticipate this will 
continue to be the case until a 
more or less complete separation 
of commercial from professional 
pharmacy is secured. This will 
require considerable time; mean- 
while pharmacy must, whether it 


wishes to or not, bear the criti- 
cism leveled at the purely com- 
mercial type of store. 

Time was when the profession- 
al man opened an office, hung out 
a sign and patiently waited for 
patronage. His prestige depended 
entirely upon His success with 
those cases that came to him. To- 
day the wise professional man 
makes as many contacts, socially, 
politically and financially, as pos- 
sible and uses these contacts to 
advance his professional stand- 
ing. All of this is to be com- 
mended if it is done legitimately. 
The professional pharmacist is no 
exception to this practice and, if 
he is wise, he makes contacts 
with the physicians, the public 
and the pharmaceutical manu- 
facturers, all of which is to be 
commended. 

I believe I am justified in say- 
ing that no profession has made 
as great an advance in the past 








PRUNOIDS 


A lack of secretion in the intestines is one of the principal 


causes of chronic constipation. 


Prunoids given at night over a 


period of one week will increase glandular activity without 
exciting pronounced peristalsis and will gradually overcome 


this form of constipation. 


Prunoids are made of Phenolphthalein (one and one-half 
grains in each), Cascara Sagrada, DeEmetinized Ipecac and 


Please send me a professional sample of PRUNOIDS. 








Saint Louis, 





Missouri 


Prunes. 
= Gentlemen: 
Sultan : 
Drug Co. :>- 
: Address 


Samples to Physicians Only 
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The effective 
“DOUBLE- PLAY” 


often serves to determine the winning of a hard fought game. 
The importance of combined action in therapeutic prescrib- 
ing is shown in no inconclusive way by the combination of 
Milk of Magnesia and Mineral Oil, when practically com- 
bined in a uniform, permanent and unflavored emulsion. 
Because, while spastic constipation is relieved by lubricant, 
moistening and softening action on the part of the oil, the 
accompanying condition of hyperacidity demands the action 


of Magma Mag. 


HALEYS M- O 


AN EMULSION OF MILK OF 
MAGNESIA & PURE MINERAL OIL 


is the practical solution of this im- 
portant problem. It is easy to take, 
does not disturb digestion nor induce 
leakage, induces regular and thorough 
bowel evacuation and counteracts 
hyperacidity. 


Useful to the nth degree in spastic 
constipation, intestinal stasis and auto- 
infection, it also serves well in gastro- 
intestinal hyperacidity, sour stomach, 
palpitation, heartburn, pyrosis, gastric 
or duodenal ulcer, intestinal indiges- 
tion, colitis, hemorrhoids. It may be 
used effectively before and after 
operation. Also in pregnancy and ma- 
ternity, in infancy, childhood and old 
age. M-O is also an effective antacid 
mouth wash. 





Samples and literature on request. 


THE HALEY M.-O CO.,, Inc. 
GENEVA. N. Y. 
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decade as has pharmacy. Ten 
ears ago, most states required 
only four years of practical ex- 
perience and the successful pas- 
sage of an examination as pre- 
requisites to the practice of phar- 
macy, and most colleges of phar- 
macy were offering only a two- 
year course. 

Today nearly all states require 
graduation from at least a three- 
year course in pharmacy, besides 
practical experience and the suc- 
cessful passage of an examina- 
tion as prerequisites to the prac- 
tice of pharmacy. The American 
Association of Colleges of Phar- 
macy requires, as a minimum for 
membership, a three-year course 
and after 1932 this minimum will 
be raised to a four-year course, 
as this was voted by the Associa- 
tion two years ago. 

Many colleges of pharmacy to- 
day are not allowing students to 
enter any course shorter than 
four years. When we consider 
the advancement in college re- 
quirements and registration pre- 
requisites made in the past ten 
years, pharmacy has every rea- 
son to be proud of its accom- 
plishments and every reason to 
expect that medicine will appreci- 
ate them. 

Pharmacy is becoming profes- 
sionally minded more and more 
every day. As evidence of this, 
I have only to point to the great 
number of strictly professional 
pharmacies that have been opened 
in the past few years. I have 
made considerable of a study of 
this phase of pharmacy and have 
reported the results of my study 
to the American Pharmaceutical 
Association, (J.A.Ph.A. Vol. 18, 
1170-76 and Vol. 19, 870-74). 

Quoting from these reports, 
“Eighty-eight or 57+-% (of these 
professional stores) were started 
since January 1, 1919, or in the 
past eleven years and 57 or 
38—% have been started since 
January 1, 1924, or during the 
past six years.” This shows that 
there is an awakened interest in 
professional pharmacies and we 
may expect a rapid development 
of them. Several large cities have 


















NOW—A Safe 
Electric Heating 
Pad—WETPROOF 





A Pad That Will Keep Wet 
Dressings Hot and Moist 


No more opnite’ pce from 
wringing out hot wet tow 
first electric pad that can be used 
not only for general purposes but 
for keeping wet compresses 
hot, to draw out inflammation 
and bring infection to a head. 

The only really sanitary pad. 
The eiderdown cover can be re- 
moved and sterilized as often as 


necessary. 

Cat. No. H581, $9.50. Form- 
fitting model, which can be fitted 
snugly around the neck, etc., 


Cat. No. H586, $10.50. 
For Hot Wet Packs 








Saturate towel in hot water, wring 
out well, and apply to part of body to 
treated. Place Sunbeam Pad over 
wet towel, turn switch to heat desired, 
and cover with blanket. 


WETPROOF 
ELECTRIC HEATING PAD 
ee 

Made and Guaranteed by 
CHICAGO FLEXIBLE SHAFT 
COMPANY 


5690 Roosevelt Road, Chicago 
41 Years Making Quality Products 

















Laboratory tests 


confirm this ringworm therapy 
(in interdigital cases, called “Athlete’s Foot”) 


BSORBINE JR. 
is being used 

by physician and 
patient to combat 
interdigital ring- 
worm in ever in- 
creasing numbers 
because its safety 
and effectiveness 


Growth of Ringworm Organism : s 
havebeenwelldem- checked by use of Absorbine Jr. they add scientific 
° + 10% blood serum P 
onstrated in prac- Tadaaigabs sxsseevn proof to his current 
tice. tees i practice in using 


It is well to remember, at the 
same time, that laboratory and 
clinical tests confirm and jus- 
tify this reliance on a well- 
known and popular prepara- 
tion. When the current epi- 
demic of “Athlete’s Foot,” as 
people call it, was first noted, 
a famous New York laboratory 
tested Absorbine Jr. with the 
ringworm organism trichophy- 
ton rosaceum and found that 
growth of the fungus was com- 
pletely checked when 1.5 cubic 
centimeters of Absorbine Jr. 
was used, In the petri dish 
illustrated, the growth of the 


infective organism is checked 
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to a distance of 13 
centimeters from 
the central cup by 
the use of only 0.] 
cubic centimeters 
of Absorbine Jr. 
These results are 
interesting to the 
physician because 


Absorbine Jr. for dressings in 
all such cases of interdigital 
ringworm. It is available 
through all druggists — $1.25 
per bottle. A sample will be sent 
on request. The coupon below 
is for your convenience. W. Ff. 
Young, Inc., 207 Lyman Street, 
Springfield, Massachusetts. 





W. F. YOUNG, INC. 
207 Lyman St., Springfield, Mass. 





Genti : I will appreciate your sending 
me a sample of your Absorbine Jr. with- 
out obligation to me. 


Dr. 





Address 
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no professional pharmacies, 
therefore there is plenty of op- 
portunity for their development. 

Quoting further from the above 
report: : 

“Rliminating reports where 
data was estimated and not given 
in actual figures, we have 136 
stores compounding 3,297,862 pre- 
scriptions annually or 24,249 an- 
nually per store or 66 per day 

r store. 

“Although it usually requires 
considerable time to become es- 
tablished as a professional phar- 
macist, some are fortunate in 
their selection of location or in 
beginning with a good clientele 
or both because some of the 
younger stores are enjoying an 
excellent business. This is illus- 
trated by the following: 

A store opened in 1925 com- 
pounds 28,080 prescriptions 
annually. 

A store opened in 1926 com- 
pounds 20,000 prescriptions 
annually. 

A store opened in 1929 com- 
pounds 18,000 prescriptions 
annually. 

A store opened in 1925 com- 
pounds 46,600 prescriptions 
annually. 

“Last year I pointed out that 
a person opening a professional 
drug-store should be prepared to 
fnance a losing proposition for 
some time, probably six months 
or a year. I was interested in the 
story of how one young man 
went about selecting a site and 
fnancing his initial effort. He 
travelled over three of the Mid- 
western states in an automobile 
studying the cities until he found 
one that he thought should sup- 
port a professional store. After 
selecting his city he carefully 
selected his place of business, 


considering proximity to pre- - 
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scribing physicians, rent, etc. The 
first few months. he closed his 
store and delivered his own pre- 
scriptions. Unless it was a rush 
prescription, this was done dur- 
ing the lunch and dinner hours. 
Within a short time, he was able 
to employ a delivery boy and in 
less than 18 months he employed 
a registered clerk. He is now, 
after two years, doing a nice 
business and his venture bids 
fair to be a success.” 

* * * 

This indicates some of the diffi- 
culties to be met with in adven- 
turing on the comparatively new 
field of strictly professional phar- 
macy. The fact that many phar- 
macists are willing to sacrifice 
their sustenance for six months 
or a year and to hazard the build- 
ing up of a new business indicates 
that pharmacists are profes- 
sionally minded and are anxious 
to confine their efforts to the 
professional aspects of pharmacy 
if there is opportunity for them 
to become successful. 

In a Midwestern city, within a 
radius of two blocks, there are 
four professional pharmacies and 
four fully developed commercial 
pharmacies and, best of all, there 
seems to be no competition be- 
tween the two types of busi- 
nesses. It would be ideal if every 
community could solve the prob- 
lem in this way. However, there 
will always be professional work 
for the corner drug-store in 
smaller communities and _ in 
suburban districts of large cities. 

It may be interesting to note 
that the physicians, themselves, 
do not always welcome strictly 
professional pharmacies, although 
some of them complain of the 
commercial activities of the aver- 
age drug-store. 

bout a year ago, a pharma- 
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find out 


is a_ scientifically correct, 
effervescent antacid, you'll 
after one trial. 











The 
Natural 
Source 


EN the patient is in need of 
reinforcement with the vita- 
mins A and D, why not supply 

them from a natural source—cod 
liver oil—so dependable in this con- 
nection that it has come to be re- 
garded almost as specific in its ac- 
tion. 

When you prescribe cod liver oil, 
why not Patch’s Flavored Cod Liver 
Oil? Patch pioneered much of the 
technique which developed the mod- 
ern cod liver oil. The Patch patented 
cooker insures extraction of the oil 
from the livers of fresh cod fish. 


Patch laboratory methods insure 





THLE E. L. PATCH CO., 
Stoneham 80, Dept. M. E. 12 
‘soston, Mass. 
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Pleasc send me a sample of 
Patch’s Flavored Cod Liver Oil 
and literature. 
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Guaranty of Potency 
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an oil of the highest vitamin A and 
D potency. Each bottle of Patch’s 
Flavored Cod Liver Oil now carries 
a guaranty of the following potency; 


1000 A units per gram of oil (3600 
A units per teaspoonful dose). 


125 D units per gram of oil (450 
D units per teaspoonful dose), 


This high vitamin potency insures 
the full therapeutic effect, with 
smaller dosage of the oil. 


The palatability of Patch’s is 9 
by-word. It is obtained by that 
logical means—a fresk oil—your best 
guaranty of stomach toleration and 
absence of eructation. 


Let us send you another 
bottle of Patch’s so that 
you can get the flavor of 
an old friend. 
The 


E. L. PATCH C0. 


Boston, Mass. 


1000 A nofol 
per gram of oi 
125 5 Units 
per gram of oil 
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cist opened a professional store 
in a Michigan city and inside of 
nine months it was evident that 
the venture was going to be a 
failure. I asked a physician friend 
in that city why it failed and he 
frankly said, “I can see no rea- 
son f I should send my pre- 
scriptions to the _ professional 
store when (here he mentioned 
a prominent average drug-store) 
has served me faithfully and well 
for years. As long as my pre- 
scriptions are well taken care of 
at————, even though he also 
does a commercial business, I 
can see no reason for changing.” 

A young friend of mine is con- 
templating opening a profession- 
al pharmacy in a city of 35,000 
population and where all the phy- 
sicians prescribe. You would 
think it an ideal location for such 
an adventure but, strangely 
enough, he hesitates to attempt 
it because each drug-store has a 
physician clientele that will be 
hard for him to pull away. In 
other words, many physicians 
may complain about the com- 
mercial activities of their drug- 
gist and yet be loyal to him as 
long as his prescriptions are 
properly cared for, realizing that 
the commercial part of the drug- 
gist’s business is necessary for 
his financial success. 

I am of the opinion that never 
before in the history of medi- 
tine and pharmacy in the United 
States has there been better con- 
ditions for close co-operation 
than there is today. Both medi- 
cine and pharmacy are rapidly 
advancing, both are fundamental- 
ly sound and each deserves the 
confidence of the other. In fact, 
a close co-operation of the two 
professions will be mutually bene- 
ficial and will contribute to the 
public health of the nation. Un- 
der a grant from the Common- 
wealth Fund, Dr. W. W. Charters 
directed a careful study of phar- 
macy from the functional stand- 
point. The report of the study is 
issued under the title of “Basic 
Material for a Pharmaceutical 
Curriculum” (McGraw-Hill Book 
Company). Among the many 
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REVELATION 
TOOTH 
POWDER 


THe PRIMARY 
Cause of receding, 
bleeding and sen- 
sitive gums is 
GLYCERINE, and for 
that reason alone 
Revelation is never 
jn paste form. 


Revelation 
Corrects These 
Ailments 


Send your card for full size can of 
Revelation and literature without 
charge. 


August E. Drucker Co. 


2226 BusH Street, SAN FRANCISCO 











Gripeless 


EVAC-U-GEN 


A laxative 

Non depressing 

Non habit forming 
Pleasant for children 

Safe for pregnant cases 
Safe for nursing mothers 
Results in 8 to 10 hours 


Formula:—Sodium Salicylate, 
Cascara, Phenolphthalein and 
Evacugen Comp. 


(seems sennenee see peseeasenas 


WALKER, CORP & CO., Inc. 

400 Ash St., Syracuse, N. Y. 
You may send Evac-U-Gen 

literature and samples to 
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(Amidopyrine-National) 


A NATIONAL 
MEDICINAL 
PRODUCT 


AMPYDIN meets the need for a 
dependable non-narcotic analgesic 
and antipyretic which is effective, 
yet relatively free from undesir- 
able by-effects. Supplied for con- 
venient dispensing in crystals, tab- 
lets and capsules. Trial sample and 
literature on request. 





Pharmaceutical Laboratories 
National Aniline & Chemical 
Company, Inc. 

40 Rector Street, New York, N. Y. 
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ings pointed out in this re- 
ont we find the following: 

“The pharmacists are therefore 
more strategically situated than 
any other group of individuals 
to give personal advice upon mat- 
ters of public health on which 
they are informed. The informa- 
tion is given free of charge and 
can be secured within easy walk- 
ing distance of the home. The 
materials necessary for control- 
ing the health problem are in 
stock and can be obtained 
promptly. Queries about health 
facts are casually asked by in- 
terested customers. Odds and 


_" 


terials entering into the construc- 
tin of an article. Quality is 
an element that can only be es- 
timated by the length and kind of 
service that can be obtained in 
the use of the item. This can- 
not be foreseen at the time of 
purchase. The reputation of the 
frm making or selling the item 
is the only criterion by which 
the element of quality can be pre- 
estimated. This, and the avail- 
able records of past performance, 
should be the yard stick by which 
the customer should measure his 
buying, if he is interested in get- 
ting his dollar value. 


And Now! 
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ends of information not easily 
accessible in the health literature 
can be gained in such conversa- 
tions with a pharmacist. A well- 
informed pharmacist is the best 
single individual to disseminate 
information about public health.” 
When medicine and pharmacy 
closely co-operate, publig health 
is better served and this, after 
all, is the ultimate aim and pur- 
pose of each profession. Where 
such co-operation is in effect, it 
is pleasing to both the physician 
and the pharmacist and, for- 
tunately for the public, this co- 
operation is increasing. 


& 


“Ballyhoo” Triplets: Price-Quality-Service 
Continued from Page 27 


High pressure selling, exor- 
bitant advertising claims, and 
elaborate price advantage argu- 
ments, should always be tem- 
pered by the reputation of the 
merchandiser; otherwise one 
often orders merchandise and 
receives grief. 

High pressure selling, exor- 
are not, never have been, and 
never will be, congenial play- 
mates; as a matter of fact it is 
questionable whether they are 
even acquaintances, and certain- 
ly their interests are as far apart 
as the poles. So it is folly for 


anyone to attempt to argue hat 








Made of V2A Krupp Rustless Steel, 
the steel with a 25% Chromium con- 
tent. X-ACTO Hypo Needles are 
guaranteed rustless and will retain 











X-ACTO HYPO NEEDLE 
(A Fitting Companion to the famous X-ACTO SYRINGE) 
SPECIAL INTRODUCTORY OFFER 


FRE 


their sharp point indefinitely. 
8. DONIGER & CO., Inc. 
WRITE FOR FREE SAMPL 






A 2cc X-ACTO Syringe worth $1.25 

E with one doz. (assorted Hypo 

Sizes) X-ACTO Rustless Steel Needles 
$2.50, in a handsome metal case. 
md your order today. 


23 E. 21st Street, New York, N. Y. 
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The Standard Effervescent 
Saline since 1895 





INCE 1895 Sal Hepatica has 
been the approved laxative 

and cathartic for flushing the in- 
testinal tract and for promoting 
internal purification, without 
creating a condition of tolerance. 


It is also the ideal treatment to 
alkalize the system. It is efficient, 
palatable, reliable and a prepara- 
tion that the practitioner can well 
recommend. We will gladly send 
you samples for professional use, 


Sal Hepatica 








M EMO to my _ Name 
assistant: send to 
Bristol-Myers Co., 75 M Street 
West St., New York, for 

a professional sample of — Cry 





Sal Hepatica (gratis). 
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they are incorporated in the same 
article. ’ E 

Quality merchandise requires 
skilled makers, the best material 
and proper manufacturing facil- 
ities, and this combination would 
not indicate that the products 
would bear a low price. 

Just as surely as everything 
that goes up must eventually 
come down, so must quality be 
reflected in price. Therefore it 
is only to be expected that if 
quality is used in the construc- 
tion of any article, it cannot be 
expected to be offered at an un- 
reasonably low price. Be pre- 
pared to pay for quality and en- 
joy the pride of possession and 
the service and dependability that 
will be yours! 

Service, the last of the Tri- 
plets, has a very diversified range 
of definition, and its usefulness 
is dependent entirely on the in- 
dividual requirements and inter- 
pretation of the term. Here 

in we have a term that has 
been exploited and advertised to 
such an extent that to a great 
degree the public have become 
unreasonable in their demands, 
and have made it very difficult 
to render the service demanded 
and still keep it from being no- 
ticeable in the selling prices. 

The question of service is one 
that has a direct bearing on the 
two previously discussed _  ele- 
ments—price and quality. If a 
price has been placed on the item 
that allows a legitimate margin 
of profit, then this will absorb 
the expense of servicing, and if 
quality has been builded into the 
article, then it will require the 
least amount of after service. 

It is only logical, then, that 
the buyer should consider the 
matter of price as a determining 
factor regarding quality and 
service, and if he is demanding 
both, don’t expect them at a low 
price. Every business firm, 
whether manufacturer, whole- 
saler or retailer, has a fixed 
operating overhead expense, and 
this item must be absorbed in 
the selling price. If the buying 
public are demanding quality and 

















Cytophylaxis 


by means of 


DELBIASE 


(Formula of Pierre Delbet, M. D., 
Professor of Surgery, Paris) 


A general biological 
stimulant through 
Magnesian 
Hypermineralization of 
the organism. 


Of Demonstrated 
Service In: 


Digestive Disorders 

Biliary Infections 

Neuro-Muscular and 

Cardiac Disorders 

Dermatoses 

Prostatitis 

Precancerous Lesions 

Cancer Prophylaxis 
A 48 page illustrated book on 
“Delbiase and Cytophylaxis,” 
describing its uses and action 
on grafted and artificially in- 
duced cancers in test animals 
is offered free to the profes- 
sion; also a more recent book- 
let on “Delbiase in Thera- 
peutics.” 


Sample and literature 
on request. 


Laboratoire 


de Pharmacologie, Inc. 


92 Beekman St. 
New York City 


U. S. Agents 
E. FOUGERA & CO., INC. 
NEW YORK CITY 
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Successfully relieved with 


HAIMASED 


(TILDEN’S) 


An agreeable, non-irritating, aromatic 
solution representing 2% grains Sodium 
Sulphocyanate to each fluid dram. 


(Sample and Literature to 


Physicians on Request) 


Prepared only by 


THE TILDEN COMPANY 


Pharmaceutical Chemists since 1848 
New Lebanon, N. Y. 


St. Louis, Mo. 








PEACOCK’S BROMIDES 


It is a fact that the combination of the five Bromides of 
Potassium, Sodium, Ammonium, Calcium and _ Lithium 
presented in a pure and eligible form has decided advantages 
over the single salts. 


The bromide treatment gives better therapeutic results 
through the use of Peacock’s Bromides than is possible with 
the single salts. 


Each fluid drachm contains 15 grains of the purest 
bromides of potassium, sodium, ammonium, calcium and lithium. 





Gentlemen : 





Please send me a professional sample of PEACOCK’S Peacock 
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service, they must be. prepared 
not only to pay for these ele- 
ments but also the overhead re- 
quirements of the class of firm 
handling these commodities. 

While triplets are by no means 
rare in the field covered by the 
surgical instrument and hospital 
supply trade, it is easy to believe 
that the set that has just been 
discussed are the most trouble- 
some from all angles, Having 
evaluated these elements in a 
general way, let us now see just 
how they affect our particular 
feld and what elements should 
be taken into consideration to 
obtain their true value as af- 
fects our trade. We hear or see 
them referred to every day with 
reference to some commodity in 
our line. 

When the element of human 

lives is considered, an item on 
which no monetary value can be 
placed, it would seem folly to 
even consider anything but the 
best in quality. But as most hos- 
pitals seem to have a_ very 
marked limitation on the amount 
that they can invest in surgical 
equipment, it is their problem to 
decide where they can get the 
most for their money and to get 
the best they can and stay with- 
in their financial limitations. 
While many items could be se- 
lected as an illustration of com- 
parative values and costs, pres- 
sure sterilizers and surgical in- 
struments are here taken as items 
for discussion. 
When pressure sterilizers are 
being purchased a veritable army 
of consultants is called in: the 
architect, the contractor, the 
plumber, the electrician, the hos- 
pital authorities, and often a 
special hospital consultant, are 
asked for an opinion on the 
equipment. 
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Its construction, down to the 
last rivet; its installation es- 
pecially with reference to plumb- 
ing or electric connections; its 
operation, which especial refe- 
rence to safety and efficiency; its 
general appearance as to design 
and finish; its original cost and 
upkeep; service that will be 
supplied; the responsibility of 
the firm proposing to supply it; 
time of delivery and installation; 
and its provisions for avoiding 
contamination to water supply. 

All of these elements will be 
taken up one by one and an- 
alyzed by this staff of expensive 
experts before an order is placed, 
and the average sterilizer instal- 
lation probably does not exceed 
$10,000 and is expected to last 
not over fifteen years, or an 
average cost of about $665 per 
year. In its final analysis, its 
degree of efficiency rests entirely 
in the hands of a Graduate or 
Training Nurse—and after all 
we are only humans. 

In opposition to all this thor- 
oughness, the matter of purchas- 
ing this amount of surgical in- 
struments is largely left to a 
nurse or purchasing agent, who, 
in most instances cannot possibly 
be versed in those _ technical 
problems around which perfect 
instruments and appliances 
should be builded. Consequently 
we find no cheap pressure ster- 
ilizers finding their way into the 
market, but more and more in- 
struments of inferior quality. 

While any type of a steel shell 
which will safety withstand 
thirty pounds of steam pressure 
would answer for efficiency as a 
sterilizing agent, the hospitals 
today are demanding the last 
word in efficiency, safety con- 
venience and beauty, regardless 
of cost. But when it comes to 
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KEEP the 


Blood Pressure 


Many drugs are capable of lowering blood pres- 
sure but few of maintaining reduced pressure 
sufficiently long to benefit the patient. Ex- e 


periments prove that lowering of tension pro- 
duced by the drugs classified as vasodilators is 
only a matter of minutes or hours.* 


But blood pressure can be lowered, and kept 
down safely and surely, by administering a 
synergistic combination of approved vasodilators 
(sodium nitrate, potassium nitrate and nitro- 
glycerin) in combination with Crataegus Oxya- 
cantha—Pulvoids Natrico. Although incapable 
of lowering blood pressure alone, Crataegus 
Oxyacantha has the unique property of aiding 
in maintaining the lower level brought about by 
other means. 

Try Pulvoids Natrico for yourself and check its 
results against the cold figures on the sphyg- 
momanometer. Prove to your own satisfaction 
that the reduction of blood pressure they ef- 
fect is not a matter of minutes or hours but of 
days. 

*Effect of amyl nitrite lasts 7 minutes; nitro- 
glycerin 30 minutes; sodium nitrite 2 hours; 
erythrol tetranitrate 4 hours; mannitol hexa- 
nitrate 5 hours. 


Pulvoids Natrico 


Enteric, Sugar Coated Dark Green Color 
THE DRUG PRODUCTS CoO., Inc., 
26-16 Skillman Avenue, 
Long Island City, New York 


CU I enclose $5.00 for which send me 1000 Pulvoids Natrico, postpaid. 


[) Send me free copy of “High Blood Pressure, its Diagnostic Import- 
ance, Its Efficient Treatment.” 


C) I dispense and want your free catalogue. 
Name .. 


Street ionelieunbbeniilaimncdimlattitnbiinterhiadaliitecubce 
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i Nidienta, the tools 
are used in the delicate and 
work of saving human lives, 

ww invariably check the price 


situation is not due to 


part of the hospital au- 
ies, but is one that re- 
et age to the merchandiser. 
_ Salesman selling 


‘and diligently driven home the 

ment of quality and 
ncy, as well as other elements 
in their products, 


ments has argued price 
and other elements later. 

‘it is obvious therefore that in 

sfield as limited as the one 

ed by the hospital supply 

that the price game is a 


"A gain in one purchase is off- 
# by a loss in another, and the 
spital that adopts a practice 
demanding quality and pay- 

for it will profit by it. If 
uyer demands an unreason- 
amount of service, they 
not try to deceive them- 
ves into thinking that they 
fe getting something for no- 
ing; the item of service must 
figured in overhead, and this 
‘turn added to the selling price. 
"The whole problem is one of 
simple mathematics, in which 
g price equals the quality 
and service supplied, and the 
higher these latter two are, the 
eval must be the selling price. 
an extremely high quality is 
demanded it will result in an 
increase in cost or a decrease 
in service, and if an unneces- 
sarily large amount of service 
is demanded, it will either re- 
sult in a corresponding increase 
in the selling price, or a decrease 
in the quality. 
tis a game that no one can 
beat, and in this particular line 
there should be no effort to beat 
it, Otherwise the purpose of the 
hospital and the ambition of the 
surgeon—the saving of human 
lives—could easily be defeated. 
It is better to be safe than sorry. 
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Improved 
Hexamethylenamine 


Medication 


Hexamethylenamine, val u- 
able as an internal antiseptic 
and uric acid solvent, exerts 
its effect only in acid media. 


URASAL 


(HORNER) 
is hexamethylenamine in 
combination with correct 
proportions of benzoic acid, 
piperazine, and lithuim car- 
bonate. Its antiseptic and 
germicidal effect is extended 
to the alkaline, as well as the 


acid — fluids. 


URASAL 
is indicated 
as a urinary 
and biliary 
antiseptic, 
and also in 
rheumatic 
c o nditions, 
gout, cystitis, 
respiratory 
infections, 
etc. Mail 
coupon for a 
3% ounce 
bottle. 


FRANK W. HORNER, Inc. 
11 Liberty Square 
Lynn, Massachusetts 


Please send liberal sample of URASAL 
for clinical trial. 


M. D. 
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Concentrate 


Newark, 
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Formerly Cod-Liv-X 


HEALTH PRODUCTS CORPORATION 


New Jersey 


Aqqage 


After all, unless its food value 
is desired, isn’t the oil in Co 
Liver Oil just excess baggage 
burdensome to the taste an 
sometimes to the stomach? 

The therapeutic value that 
lies in the Vitamins A and D of 
Cod Liver Oil—you can pre 
scribe most readily and con 
trollably, in compact, pleasant. 
tasting wafers, that have nm 
“taste come-back.” 

Biologically standardized by 
the most rigid tests (not less 
than 250 units Vitamin A and 


100 units Vitamin D 
in each wafer). 

So well protected 
is each individual 
wafer, that no loss 
of potency was 
found after two 
years’ storage under 
average conditions, 
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ust One Remedy ... 
Continued from Page 51 


druggists, doctors of divinity, or 
any other non-medical individual 

Is it sound policy to permit 
lay hospital boards to dictate 
terms to medical staffs, and is it 
not our right to exercise a mea- 
gure of control over hospital 
management, if in no other way 
than in an advisory capacity? 

Is it good business for the 
medical profession to permit 
hospitals to become competitors 
by installing x-ray and patho- 
logical laboratories operated by 
lay technicians? 

How can the medical profes- 
sion cooperate most humanely 
with existing social agencies in 
the care of the worthy poor? 

On the contrary, how can the 
rofession cooperate best with 
Siinces men to compel those 
unmmoral members of society who 
waste their substance in riotous 
living to pay for the essentials 
of life: food, clothing, shelter, 
and medical attention when sick 
or injured? 


These and kindred questions 
need to be solved by a unified 
medical profession in a manner 
that will harmonize with a 
rapidly growing popular belief 
that social agencies must be so 
integrated that they will insure 
honest and efficient cooperative 
effort and unselfish public ser- 
vice. 

In conclusion let me affirm 
that these ideas are advocated 
entirely free from any feeling of 
intolerance or animosity. But to 
all of us belongs the right to 
differ from a few or many of 
our colleagues in matters of 
policy, in our conception of rea- 
lizable ideals, and in the pro- 
cedure which is most likely to 
restore harmony within the 
ranks of the organized medical 
profession. 

It is urged, therefore, that we 
waste no time in putting our 
house in order to meet the new 
conditions imposed by a rapidly 
changing social order. 


Cm Health Trusts .. . 


Continued from Page 12 


glance at its history will show. 
The embryo of the centro was 
probably formed -at the time, 
many centuries ago, when Spain 
was a country of several races— 


when, for mutual protection, the 
inhabitants of the various pro- 
vinces banded together as clans- 
men. The clans developed into 
clubs, and the clubs into fraternal 
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“A simple preparation that Efficacy. 
has yielded unexampled suc- Canadian Fir 
cess in my private and hospital Balsam 
practise” writes a New York Venice 
FT ] physician. Turpentine 
This voices the opinion of Chloric Ether 
physicians from Coast to Hydrocyanic 
Coast. May we have the Acid 
pleasure of sending you a (minute 
bottle of FITCHMUL and our quantity) 
book—Fitchmul Facts? Yours Tartar Emetic 
A. PERLEY FITCH CO. on request! Aromatica 
Concord, N. H. 
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ACID STOMACH — 


—Successfully treated by new colloidal method 


There is a new way to treat 
acid stomach. It is the modern 
colloidal method, by the use of 
Alucol. You can see in a test 
tube what happens in the 
stomach of the patient when 
Alucol is administered. 


An acid-adsorbing gel is pro- 
duced. This is a distinct ad- 





Alucol is a col- 
loidal  alumi- 
num hydroxide 
—non-toxic and 
non-irritating. 


THE WANDER COMPANY 
180 North Michigan Avenue, 
Chicago, Ill. Dept. M.E. 12 


Please send me, without obliga- 
tion, a container of ALUCOL for 
clinical test, and brochure on 
“The New Colloidal Antacid.” 
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vance in the treatment of the 
hyperacid syndrome. It is free 
from the objections sometimes 
encountered in the use of al- 
kaline antacid. 


Make the test yourself in 
vitro and in vivo. We will 
send you a container of Alucol, 
so that you can see how the gel 
is formed in the test 
tube. Also make a 
clinical test on a 
patient suffering from 
hyperacidity. 
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“=F orders that became, as time went as 
m, more and more highly or- 
jzed—finally reaching their 
gnith of oy gy and mutual 
: in ntr i 
ew et * 6d he Attack Upon 
The evolution of the centro in ; 
1 Cuba particularly was acceler- Blood Integrity 
h ated by the ravaging epidemics manifested by the phenomena of 
e of yellow fever, before, during, septic infection, the dyscrasia 
ree |fand for some time after the of inflammatory diseases, the 
nes Spanish-American war. In a “malignant” or “typhoid” condi- 
al. |§ time when no man knew at what tion in acute fevers, or the de- 
hour he might fall victim, health praved state occuring in severe 
jnsurance was a commodity that autotoxemia, should be resisted 
in | practically sold itself. Associa- and counterattacked from with- 
rill tions endowed with the “TI’ll-help- in, by the administration of 
| you-and-you-help-me” spirit time proven and trial tested 
ol, formed in numbers. A few were agents, such as echifolia, iris 
zel |B blessed with able leadership and and viola. Proper selection of 
est keen management and_ before these natural remedies, careful 
a |§ long became property holders of Preparation and adequate dos- 
importance. age is made possible and prac- 
a seentzo Asturiano, Inngest of tical by 
m associations today, has seen 
the plot of ground on the Prado, ECH ITONE 
Havana, upon which its magni- which is capable of being pushed 
fieent social building stands ap- to full therapeutic dosage with- 
preciate many times in value out any untoward effects and 
with clinically demonstrated 
promise of effective action and 
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Gentlemen :—Send me copy of “HABIT 
TIME” (of bowel movement) and speci- 
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1900. Today it is difficult 
sestimate how many millions 
jollars the land and building 
resent. 
Here again I must emphasize 
quality of the showmanship 
ind the centros—the sugar- 
t which induces 200,000 Cuban 
zens to swallow readily a sick- 
s protection which American 
urance companies find difficult 
sell and which Great Britain 
is it necessary to create by 
The club life, the game 
joms, the reading rooms, the 
portunity to indulge the gre- 
rious impulse—these are the 
s that sell membership in 
centros, for they are things 
are dear to the heart of the 


he showmanship does not end 
p, but extends to the lavishing 
funds on the luxurious “health 
wilions” (clinics) and the in- 
lation of the most elaborate 
juipment available. Each club 
deavors to outdo the other in 
ravagance and show. These 
ire the “props” before which the 
s of members, or prospective 
embers, are literally dazzled. A 
impse at the rows of little white 
and hospital buildings 
liselled in stone and glinting 
. the tropical sun amid the 
eauty of a well-kept park, and 
member is ready to believe 
lat the medical attention he will 
teive here is excelled nowhere 
on earth. 
If the quality of the medical 
ice rendered by the centros 
re on a par with the splendor 
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of their buildings and the fervor 
of the club life, there could be 
no very strong objection to them. 
But as a result of the extrava- 
gant expenditure of funds on 
material show, the medical staffs 
of the clinics are sadly under- 
paid and severely overworked, 
resulting in a quality of medical 
service which is definitely out of 
step with the rest of the centro’s 
parade. The physicians who man 
the clinics are only too well aware 
of this shortcoming, but being 
employees, without a controlling 
influence, they are unable to do 
anything about it. 

In this connection it is interest- 
ing to note that the Federacion 
Medica de Cuba, the national 
medical organization of the Re- 
public, a few years ago called a 
strike of all members employed 
by the centros, in protest general- 
ly against difficult working con- 
ditions, and specifically against 
the arbitrary discharge by one 
of the centros of a number of 
physicians who had been em- 
ployed there for many years. The 
centros immediately employed 
strike-breaking doctors, an ac- 
tion to which the Federacion re- 
taliated by ousting the strike- 
breaking members from its own 
ranks. The strike was eventually 
mediated with neither side hold- 
ing a winning position. 

The incident, however, had a 
desirable effect from the stand- 
point of the physicians: it taught 
the “health trusts” to respect 
them. The Federacion is now 
constantly at work exerting all 
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“Because of the thoroughness and reliability of its action, and the Gi 
impossibility of excessive effect, it (Castor Oil) is the purgative § ciali 
of choice for delicate invalids and infants, in pregnancy, and in Gi 
patients with hemorrhoids or anal fissure.” $150 
(Page 53, “Useful Cathartics”) gi0d 
“It is possible so to refine this (castor) oil that, provided it is pro. + 
tected from the influence of the air, it is almost devoid of odor and —§ % 


taste. Such oil is obtainable under the trade name of KELLOGG'S omg 
‘TASTELESS.’” 


(Page 55, “Useful Cathartics”) oper 


MY _ 
SEALED-IN AT THE REFINERY 2 


Kellogg’s Tasteless Castor Oil is refined 
exclusively for medicinal use. All of the 
objectionable features of castor oil are 
removed—ALL OF THE THERA- 
PEUTIC VALUE IS RETAINED.— 
U. S. P. X. 


Undisguised by aromatics. Does not con- 
tain BENZYL ALCOHOL, or other 
preservatives. KELLOGG’S TASTE- 
LESS is the ONLY REFINERY-BOT- 
TLED and SEALED CASTOR OIL IN 
AMERICA. 


ODORLESS — TASTELESS — NON- 
ACRID—and will not cause AFTER- 
NAUSEA. 


Insist on your patients demanding the 
original bottle. Kellogg’s Tasteless can- 
not be obtained other than in the original 
refinery-sealed 1 oz., 3 oz. or 7 oz. bottles. 


THE VOICE OF AUTHORITY 
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"KELLOGG'S" 
Write today for trial bottle for analysis and clinical use” 
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the pressure it can bring to bear 
in an effort to accomplish two 
things: maintain for the centro 
patient a higher standard of 
medical service, and to secure for 
the centro physician a ‘decent in- 


The scale of income for centro 
physicians is now about as fol- 
lows: 

Grade A (surgeons and spe- 
cialists) $400 to $500 per month. 

Grade B (visiting physicians) 
$150 to $200 per month. 

Grade C (interne physicians) 
$100 per month. 

The Grade A physician is re- 
quired to spend about forty hours 
weekly at the centro, on a regu- 
lar schedule, and to perform, if a 
surgeon, on the average of three 
operations a morning—in addi- 
tion to which he is subject to call 
at any hour on an emergency 


case. 
The Grade B physician is re- 
quired to devote about 35 hours 
weekly to the centro, subject also 
to emergency calls. 
(Turn the Page) 
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Cyslogen 


YSTOGEN rids the sys- 

tem of toxins and waste 
products and circulates an 
antiseptic substance through- 
out the body. CYSTOGEN 
can be prescribed with con- 
fidence for infections of the 
urinary tract. The coupon 
will bring samples. 


CYSTOGEN CHEMICAL CO. 
220 36th Street, Brooklyn, N. Y. 
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Please send literature and 


samples of CYSTOGEN. 
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Druggist’s name 


IS >> 


We YM 





fawn aleletertauelate 
physicians throughout the 


agent prescribed by 


world In aay’ 


treatment of 


AMENORRHEA, 





-Dysm ENORRHEA, ETC. 





N 


Ergoapiol (Smith) is supplied only in 
packages containing twenty capsules. 


etters "MHS 















130 MEDICAL ECONOMICs 











Set Tet Yat VatTatTat Tat Tat Yor Tatar Tat Tevvat'Tet Tov ovat Tat Tat etal Tat Tov Tot Tor Tet Tet Tava Tavera Bo 
a cer 

‘ each 

The Heating Season Is Here- 

O prevent “colds” and “sore throats” ae 

from developing into virulent onslaughts ff tain 

. , ‘ind side 

of respiratory disease BT to de 

and to protect against relapses or dangerous me 
sequelae—your patients need adequately heated prac 

and ventilated rooms—and above all— ed 

The increased power of resistance, the better 2 clas: 

metabolic function, which Boe 

2 . ® tien’ 
Gray’s Glycerine Tonic Comp. }} ti: 
(Formula Dr. John P. Gray) ep 200, 

men 

usually effects. mos 

star 

Samples and literature on request lg N 

tien 

sici 

ap 

af 

pop 

Pe ae wiv 

~ Pee ry calle Cor me! 

; ” Aerazpeulik eh y ‘ its 
Of OS AvELG nt 
—— eee or 
"The saturated sulphur bearing saline _ 
laxative” ali 

Dear Doctor:— rec 
Through the centuries, those caring for the sick, tier 
have recognized the importance, in all forms of of 
disease, of adequate elimination by way of the phy 
Bowel. We appreciate today also the need for plo 
emptying the Blood stream of toxic’ substances. ies 


Occy-CRYSTINE DOES BOTH. Thus pathology is 
attacked, and specific medication made properly 
effective. 
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Both are also required to spend 
a certain amount of extra time 
each week attending staff meet- 
ings. Any surplus time left the 
doctor after fulfilling the duties 
of his psition, is his to do with as 
he chooses. If he wishes to main- 
tain a small private practice out- 
side of centro hours, he is free 
to do so. 3 

The joker in this privilege is 
that there is little or no private 
practice left for him, so exten- 
sive is the use of the centro sys- 
tem’ by patients of the paying 
class. 


It is estimated that the total 
number of potentially paying pa- 
tients in the Republic is no more 
than 1,500,000. Of this number 
200,000, or one-seventh are centro 
members, which portion includes 
most of the economically sub- 
stantial class. 

Not only are these 200,000 pa- 
tients definitely lost to the phy- 
sician who attempts to conduct 
a private practice, but so also is 
a large section of the remaining 
population, consisting of the 
wives and children of the centro 
members. For each club conducts 
its hospital for the public, or 
non-members, and it is customary 
for the club member to use these 
facilities for his family, when 
they become sick, a service for 
which he of course pays. Fees 
received from non-member pa- 
tients go directly into the coffers 
of the centro while the centro 
physician, in his status as em- 
ployee, receives nothing addi- 
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tional for treating non-member 
patients. 

Having deducted two large 
sections of potentially paying 
patients, though we still have 
left a majority of the popula- 
tion, the remainder is composed 
largely of patients in the outly- 
ing districts or of patients who 
are aangerously near to being 
charity cases. Therefore it can 
be understood that, to the physi- 
cian who attempts to support 
himself by private practice, the 
centro represents competition of 
the strongest sort. 

To sum up the objections to 
the health trusts: 

1. They give the patient a 
medical service of inferior quali- 
ty, due to their extravagance in 
providing material show at the 
expense of man-power. 

2. They destroy personal ini- 
tiative on the part of the physi- 
cian, by placing him in the status 
of an employee, with a limited 
prospect of advancement. As one 
of the officers of the Federacion 
puts it: “the trusts have taken 
the life-blood out of the physi- 
cian.” 

8. They have injured the pres- 
tige, and seriously retarded the 
advancement of the medical pro- 
fession of Cuba. 

4. They have created what 
amount to medical dictatorships, 
filled by laymen. 

The government of Cuba itself, 
though it welcomed the centro at 
first as an agency for relieving 
sickness, now finds that the clubs 
have grown into formidable 
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An ideal agent, for the rest it produces is refreshing and is 
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BROMIDIA 
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With a minimum dosage a full sedative influence is exerted. 


Chemists’ Corporation, St. Louis, Mo. 
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A mild laxative which aids in removing waste material from the in- 
For temporary constipation, 
flatulence due to this condition. KUTNOW’S POWDER, although 
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SUGAR. Those who prefer an acid flavor can obtain it by squeezing 
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THE BRITISH MEDICAL JOURNAL says:— Je 
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chloride in a water soluble de- 
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Soothes the irritated mucous 
membranes, promotes ventilation 
and drainage and makes the pa- 
tient comfortable. 
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jants which now threaten a vir- 


# yal monopoly on the administra- 
ion of medical care among all 
but the lowest class of the peo- 
le. The government has at- 
empted to exercise a measure of 
ontrol by directing, in the sani- 
ry ordinances, that: 

ine — 1, Medical directors of “health 

and festablishments” advise the local 

ugh fhoard of health of the admittance, 

NO fiismissal, or death of contagious 

ing ases. 

the § 9 A complete clinical history 


of every patient be kept. 

8. No patient suspected of 
having a contagious disease be 
transferred to another ward, or 
dismissed, without a permit from 
the local board of health, who 
vill authorize the transfer by 
igning the patient’s individual 
record. 

4, “Health establishments” 

y. }must show that their ambulances 
fare duly protected against mos- 


pected insane must be made in 
by inspectors from the Federal 
¥: The attitude of the medical 
clean cal trusts, to drive them out of 


}quitos, and frequently disinfected. 
buildings specially set apart for 
that purpose. 

ire The centro clinics are further- 
department of health, and are re- 
quired to be prepared at all times 

il profession is, naturally, one of 
resentment. If it were possible 

ree existence altogether, they would 


' 5, Observation of the sus- 
more under constant surveillance 
} 
in 
‘ibe for visits of inspection. 
Dh 
to smash the power of the medi- 
omi 
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do so only too gladly, both for 
the patient’s sake and for their 
own. But it is not possible to do 
this. The best they can hope to 
do is to make their own influence, 
represented by the Federacion, 
respected by the centros, and 
gradually to accomplish the re- 
forms they desire—namely, larg- 
er staffs in the centro clinics, 
more freedom to exercise medical 
prerogatives in treating the cen- 
tro members, and a better scale 
of income. They hope to accom- 
plish all of these purposes in time. 
* * * 


That the equivalent of Cuba’s 
health trusts will ever grow into 
prominence in the United States 
is not at all beyond the bounds of 
possibility.- Lodges that include 
medical benefits, health associa- 
tions not under medical control, 
corporations which practice medi- 
cine—any one of these could 
evolve into just such a monster 
as the Cuban centro now is. 

That is why it is important to 
understand the potential evils of 
a health insurance system which 
does not give the physician di- 
rectorial power. The time to see 
the objections to such a system 
is when it is in the embryonic 
stage and not when, as in the 
case of the centro, the system has 
reached the proportions of a na- 
tional institution. 

It is well for the physician to’ 
be able to recognize the danger 
early. 

It is well to be on guard. 
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